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NEW PUMPING STATION READY. 


: Additional Protection for Philadelphia’s 
Manufacturing District—Area 
Covered. 
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THE HOME 


Insurance # Company 


With the completion of the new high | 


pressure pumping station at Seventn 
street and Lehigh avenue, the congested 
district of Philadelphia will ve well pro- 
tected against fire. 

The new pumping station to quote 
from the “Philadelphia Record,” is in 
direct communication with the Dela- 
ware avenue and Race street pumping 
station, and the two stations can be 
made to operate together or singly as 
required. Either one of the stations 
wil] pump a flood of water that can be 
poured like a cataract upon the pin- 
nacle of even the highest buildings in 
the city. Two 20-inch pumping mains 
connect the two stations, one on the 
east at Water and Race streets, and one 
on the west at Thirteenth and Callow- 
hill streets. The combined capacity of 
the two stations is 35,000,000 gallons 
per day of 24 hours, at a pressure of 
$00 pounds per square inch near the 
station, to 250 pounds per square inch 
at any point between the stations. 


Will Protect Large Area. 

The area protected by this combined 
apparatus extends from Walnut street 
on toe south to Allegheny avenue on 
the north, and from the Delaware River 
on the east to Broad street on the 
west. The new station is equipped with 
the latest and most improved machin- 
ery. Huge Westinghouse gas engines 
drive powerful piston pumps that force 
the water through the mains. The com- 
bination of gas engines and piston 
pumps has been designed and perfected 
‘from the practical experience of the 
past ten years. Every advance in 
science and skill has been applied in 
this station to render it as complete 
and serviceab'e as any mechanical ap- 
paratus of this kind that has as yet 
been conceived. 

When the city of Philadelphia a few 
years ago established a separate and 
special pumping station, with separate 
pipe lines and plugs for furnishing 
water at a nigh pressure for fighting 
fire, it was assumed that the new sys- 
tem would decrease the hazard of a 
large conflagration and lessen the loss 
from large fires. As soon as the sys- 
tem was put into operation it more 
than fulfilled the claims made by its 
advocates. Its establishment was the 
actuating cause for a large reduction 
in the insurance rate in the congested 
tentral part of the city, and immediate 
ly plans were made to extend protection 
to the mill district, where the industrial 
Welfare of the city might be quickly 
destroyed by a great conflagration. De- 
© tailed examinations of the buildings, the 
© hazards and the conditions of the mill 


(Continued on page 12.) 





DIRECTORY OF DEPARTMENTS 


Elbridge G. 


- New York 


Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Insures against loss ot real and 


$27,307,672 
14,924,836 
1,200 000 


11,182,836 


personal property, rental income, 


use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 
and Mercantile 


Established 1809 


Entered United States 
1866 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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HOME ENDORSEMENT 


—GAVE— 


ENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 


E AND TRUST CO. 
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BROKERAGE QUESTION AGAIN. 


MOTIVE OF N. Y. ASSOCIATION. 








Would Eliminate Unlicensed Agents 
but Not Fire or Accident In- 
Surance Men. 





In a letter to this journal, for which 
he assumes personal responsibility, 
Charles Jerome Edwards discusses the 
attitude of the Life Underwriters As- 
sociation of New York relative to the 
acceptance of brokerage business, tak- 
ing as a basis for the communication 
an article appearing in The Eastern 
Underwriter of July 7th. 

Mr. Edwards states that various com- 
plaints have reached the New York As- 
sociation that unlicensed agents were 
soliciting life insurance “presumably 
receiving commissions thereon,” that 
there must be general agents or man 
agers who are receiving and compen- 
sating for such business, and that a 
committee was appointed to consider 
these complaints and make recommen- 
dations, but he denies that uny actioa 
was taken relative to reguiar'y licensed 
fire or accident solicitors. 

Mr. Edwards contends that the gen- 
eral agent or manager Who accepts such 
business is guilty of a violation of 
Section 91 of the Insurance Law of New 
York State, and that the Association 
of this city proposes to aid the superin- 
tendent in the enforcement of that law. 
His letter is as follows: 

Mr. Edwards’ Letter, 

“Referring to the article in The 
Eastern Underwriter, which was copied 
or made the basis of similar articles 
in other insurance journals, to the ef- 
! the Life Underwriters Asso- 
ciation of New York had appointed a 
committee for the purpose of consider- 
i business, and further 
against the 

urance broker,’ which statemeat 
I criticized in my recent letter to you, 
I note the last paragraph of your letter 
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il rs! 
} } yf the Association, as 
I understood it, and the single idea 
in the appointm-nt of this committee, 


and the object of the committeeme:, 
is to see that section 91 of the Insur- 
ance Lavy upheld and that men who 
are not regularly licensed to do busi- 
ness shall not licit applications and 
be paid commissions on life insurance 
and business, and that an agent who is 
authorized to represent one company 
shall not write business indiscriminate- 
ly and place it in various companies 
other than that which he is licensed 
to represent. 

“Tt is more particularly a matter of 
regret that some general agents appear 
to have accepted such business and it 
is the operations of such general agents 
that has created this situation. It is 
time that all managing agents in the 











State of New York should recognize and | 
strictly conform to the law, and to the 
rules of the Insurance Department. 
Where thure are such agents beating 
about the bush and accepting business 
from unauthorized agents, we may 
properly look for other companion evils, 
such as rebating, misrepresentation, 
and placing excessive estimates. 

“The life insurance field in New York 
is pretty clean to-day and all we ask 
is that general agents abide by the law, 
not only those within the Association, 
but those who are not members. We do 
not propose that there shall be a return 
of the high pressure methods and the 
writing of excessive brokerages paid 
to private secretaries, clerks, and so- 
called ‘brokers’ who are generally the| 
vehicle of rebating, and we intend 80 | 
far as possible to stamp out all im-| 
proper practices, eliminate irresponsible | 
men from the field and uphold the| 
hands of Supt. Hotchkiss in seeing that | 
only duly authorized agents shall so-| 
licit insurance in New York, even 1/| 
it leads to making charges against some | 
of the more prominent managers or 
general agents in New York City who 
are acepting business from urlicensed 
agents.” 











| 
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SELECTS AGENCY. MANAGER. 





G. A. Boissard With Wisconsin State 
Life—Organization Meeting Sched- 
uled for Friday. 

As agency manager of the company the 
Wisconsin State Life has secured the | 
services of George A. Boissard, who es- 
tablished the Ordinary branch of the 
Western & Southern Life of Cincinnati 

1902, and has been continuously in 
charge of it since that time. Mr. Bois- 
sard expects to assume his new duties 
early this month. 

The Wisconsin State Life is in pro- 
cess of formation at Madison, with a 
capital of $200,000 and a similar amount 
of surplus. A meeting will be held on 
Friday of this week, to complete the 
organization, at which time a board of 
sixteen directors will be elected. Fol- 
lowing election, convene 
for the selection of officers for the com- 





» board will 


pany. 

It T nd to adopt a new name 
for the institutior t this meeting, the 
proposed tiil naving ulready been 
chosen 

The officers of the preliminary or- 
ganization are President James A. 
Frear; ecretary Stanley C. Hanks; 
treasurer Albe1 ( Schmedeman. In 
addition to these three gentlemen, the 
following were among the incorporat- 


ors: Judge Arthur L. 





Sanborn, U. S 
F 


Joseph M. Boyd, presi- 
lent 3ank of Wisconsin; A ie 


Menges, president Commercial National 
Bank; Lucien M. Hanks, president Cen- 
tral Wisconsin Trust Co.; John A. Ayl-| 
vrard, J. E. Conklin, F. W. Cantwell, 
Dr. Philip fox and Selwyn A. Brant. 

Among the stockholders are a long 
list of prominent business men and 
financiers of Madison, and representa- 
i i from over a hundred cities 
and towns throughout the State. 


From Bugene G. Webb, Springfield, 
Mass., we have received a copy of 
Webb’s Comparisons Simplified, which 
gives comparisons of twenty-six legai 
reserve life insurance companies show- 
ing ‘“‘Premium Rates,” Policy Condi- 
tions,” “Policy Values to Total Cost,” 
‘Record and Results,” and “Actual 
Dividend Results.” 

The price of the work bound in 
leather is $3 and may be obtained from 
the publisher. 





Erecting a Home. 





Contracts have been awarded for the 
erection of the new 11-story home office 
building of the Georgia Life of Macon, | 
which will cost over $250,000 when com- | 
pleted. The Company, which is gradu- | 
ally branching out in several of the! 
Southern states, will occupy the entire 
second floor. | 


—_ 





SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


Great Southern Life Insurance Company 
CAPITAL AND SURPLUS, $1,000,000 





J. S. RICE, President 





Business Written First Seven Months 
THREE AND THREE-QUARTER 
MILLIONS 


** A plainly worded life insurance policy contract is one of 


the world’s masterpieces."’ 


Our policies are the simplest, the plainest 
the fairest, the safest contracts ever written 
—so much so they are novelties. One agent 
has written in seven months, $716,000; an- 
other, $298,000; another, $268,000; an- 
other, $257,000. 





If you think you can sell life insurance 
> 
write to me for terms. 


O.S CARLTON, Vice-President, Chronicle Bldg., HOUSTON, TEXAS 








1894 


1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ‘ 
Surplus, 1909 F 


Gain in Admitted Assets 


GROWTH UNPARALLELED 


$8,580, 830.58 
1,174,606. 34 


Gain in Surplus 


I vids octetccdsaved sbenwentsnsG eee woreda stake setrtshee $1,001,409.00 $ 27,775.00 
IN £664. 90:0565.065 06-0:6b.wae tNSEESINESSERORMN SC ERG SPN RETEE EEE 1,023,700.00 161.00 
1909. eeeee++4y201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 


MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 : : - $90,334.038 
1906 - . - 93,563,452 
1907 - - : 102,283,634 
1908 - - : 109,685,428 
1909 - 113,716,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 











[ NSURANCE MEN will note the signif- 
cant increase in The Northwestern’s 

new business during the past five years 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: ee 
Expenses 


Mortality —_ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 

















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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po YOU SBLL INSURANGE? 


Interesting Discourse As To Action 
Bringing About Relationship of In- | 


“NOVICE” SEEKS INFORMATION. 





sured and Insurer. 


in our issue of last week appeared an | % 
article entitled “Life Insurance—An In- | < 
dependent Profession,” by W. N. Comp- | *e 
ton, the capable representative of the | 
John Hancock Mutual Life in this city, | 
in which Mr. Compton spoke of “sell- 
ing fe insurance. | ake 
A ader of Boston, who claims to| ® 
bo a “novice in the profession” has| > 


writ! an interesting comment on the} x 
toym “Sell” or “Selling” in connection | ¥ 


with transactions which bring prospect | x 
and mpany together in th relation- | oe 
ship of insured and insurer. We repro- a 
duce r. Petit’s letter herewith: 
From a Novice in the Profession. 
“As a beginner, and as one always | 4 
willing to learn, to be taught, or in-| % 


stru 1, or one who has been in the oe 
fession just long enough to have the | % 


sion on the brain,” i. e., to 

er all the information from papers 

id magazines obtainable—such a one 

would like to know, very respectfully, 

if the word sell or selling would exact- 

ly ly to the profession of life in- 
9 





first time the writer heard this 
word sell applied to the profession of | & 


life urance, was in a small town in|! 3 
Vermont, where some Western men} 


ips from Missouri who wanted to | 
hown the way” by some other 


RRRRRRRERY 


age! not far from the West) fre-| 
quently mentioned the selling of life in- 
sural : 

” igents assembled represented a 


‘ pany in which it was presumed 
all surplus over and above the ox- | 
expenses of the profession and 
for its members, was paid to} 
bers only, each year. 


pure mutual life insurance oe] 
erm selling struck me as hard- 














ARE 





WANTED 








A District Manager for Gage, Johnson and Pawnee * 
counties, Nebraska, with headquarters at Beatrice, a * 
beautiful and wealthy town of 12,c00 inhabitants. This ey 
territory embraces a number of important towns and an 
agricultural district positively unequalled anywhere in 
the world. Insurable male population over 15,000 in a 
radius of only twenty miles. Territory literally honey- 
combed with railroads, and country roads unsurpassed 
for auto or vehicle travel. 





Company has a large old business in force, and is 
very popular by reason of the many magnificent dividend 
records, and the large amount of money loaned at lowest 
rates on farms. Borrowers make splendid prospects, 
and buy large policies. Any number of splendid testi- 
monial letters from most prominent citizens. 


A capable man—whose past can bear close inspec- 
tion, will be given a tip-top renewal contract with all 
penalties waived, and rendered every legitimate assistance 
Communications strictly confidential. Only experienced 
men will be considered. 


Address GENERAL AGENT 
Northwestern Mutual Life Ins. Co. 


316 Little Building, Lincoln, Nebraska 


RR 





itable to a purely mutual life this, if in their opinion selling or sold ment, to t ny d 
insurance company, and possibly struck applies to a purely mutual life insur- clining ears, but I do not want to buy 
( vho wanted to be shown” as un- ance company, owned and conduct 1 a life insurance policy. 
wa ted or absurd, as per this illus- %y its members? ““This is simply an inquiry of th 
tration: “This random scribbling is written who understand the profession. at 

“A soliciting agent forasavings bank after a casual reading of an article en- who can elucidate the definition of sell, 
for deposits of surplus earnings, in a titled “Life Insurance—An Independent soid, purchasing, bargaining, buying, a 


large, well conducted savings bank, Profession,” found in The Eastern Un- applied to lift 


nsurance. I prs the 


so:iciting depositors, would say: derwriter, July 28, 1910, in which the only thing to be sold or purchased is 
“‘Can’t I sell you a pass book, made Writer uses the word sold or selling 17 the policy fee ($1) for the making of 
out in your name; one in which you mes. the policy, or bond itself (long sine 


can invest your surplus earnings, $100, 


$200, or $3,000, on which we have al- for ; ’ 
ways paid 4 per cent. interest dividends Pany, and one of their representatives 
annually? Sometimes we have paid a Should call and say: “Can’t I sell you 


“I think if I were aprobable prospect discontinued).’ 


investing in a purely mutual com- 





Another View. 


larger dividend—but we have never 4? investment life insurance policy?” I The above circular having been ad 
paid less than 4 per cent. Now, can’t I would say: You are joking; I do not lressed to Horace Hardy of th city, 
sell you a pass book, and sell you privi- Want to buy a mutual life insurance Mr. Hardy has expressed his opinion 

ve of investing your money where you Policy, I want to make an investment on the subject, in a letter to The East- 
can draw 4 per cent. compound in- by investing what little funds I have to ¢rn Underwriter, dated August 2. He 
terest, yearly, interest on interest. You ‘pare in a policy, or warranty in which SYS: 


know how interest accumulates. Now [! shall receive my money myself, at my 


“Novice” circular, just received, 


can’t I sell you the privilege of invest- @tvanced age, when I shall need it. I ridicules “selling” insurance. Editors 
ing in our well conducted savings want the surplus, or dividends paid to leading agents, and hom officers of 


» 


ban] And the reply would be: 
“Well, I don’t want to buy or pur- 


me each year, or added to my invest- both stock and mutual companies have 





chase the privilege of investing my sur- 
plus earnings in your bank, as it costs 
me something, and I can’t afford to buy 
an investment.’ 

“The generally understood definition 
of the word selling, or sold, is some- 
thing which is applied to buying, which 
costs something. 

‘(Definition.) To deliver in exchange 
for something paid as equivalent; to be- 
tray for money; to impose upon; to have 
eccmmeree; to be sold; to be in de 
mand; for sale; and sold, a deception. 
Sellable: Can be sold. Seller: A fur- 
nisher; a vendor; a joke, viz: I sold 
yeu, sold again; I got a sale on you; 
you didn’t see that joke; (sold you 
azain sell ones life dearly (to do 
great injury to the enemy before one 
is killed); sell one up: To sell a debt- 
ors goods; sell out, to dispose of; to 
sell ones commission. 

“This word selling is a new coinage 
in connection with the profession of 
life insurance of recent years, and I 
would respectfully ask those who read | 
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Mutual Life Insurance Company 
OF BOSTON, MASS. 
I WANT YOUR BUSINESS—CAN I GET IT? 
THE WHy = { Puce 
- 8 the strongest assachu 
THE COMPANY | !'s Premium Rates ar lows 
ts Ividends are unexcelier 
TH HOW Bregeriet or eickrnu 
THIS AGENCY | Hii ese 
DO YOU KNOW OUR 18 PAYSIENT LIFE RATES? 








WILLIAM N. COMPTON, Genera! Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 











CRRA RERARRRA IAMS 


A WORTHY SON. 
Ferrest F. Dryden Mentioned as Prob- 
able Successor to Late Dr. 
Leslie D. Ward. 
ng the probable changes in 
taff of The Prudential due 
» late Dr. Leslie D. Ward, 
-president of the company, the 
a Eve g News ys 
Although the question as to who 
vill succeed Dr. Leslie D. Ward as first 
president of the Prudential Insur- 
nce Company has not yet been consid- 
ed by the dir é f that rpora- 


is generally eded by those 





, ee ; ‘ 
vVho are best qualified ) Spea about 











icht har cost only one: 
nay cost 20. or nearly $4,000 net as the 
rcha price of an estate of 210.000 
ble according to definite and 

rn I have bought it 

livery,” just as I can buy 
‘December cotton” in Aucust I was 


not “sold” (as one slang expression de- 
notes but an agent, who has gone to 
hie waeravt af ‘ ‘ : cal 
is ward after 30 vears in the service 
f my company, sold me this estate on 
sh } 


, tarr on terms easter 


icker and cheaper than TI can get an 
ectate for in r a1 estate or bonds 
I can remember, many years back, 
that T. too thoucht it sounded strange 
to speak of a policy as “sold.” But the 
vnr ion is now time-worn and time 
henored. The agent I first heard use it 
ia not fend me with it He called 
forth mv admiration and new ideas He 
mercialized the expression and put 
the matter on a business basis freed 
a picture of cravevards. sunsets 
sfons T have felt 
is real property 
bought: it is a tangible asset. as much 
as a bond, and far more so than the 
passbook in the savings bank, which Its 
not a parallel! nor a forceful {llustration 
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PROGRAM FOR ANNUAL MEETING. 





Prominent Individuals to Speak on Im- 
portant Topics at the Detroit 
Gathering. 





Among the speakers scheduled to ad- 
dress the 21st annual convention of the 
National Association of Life Under- 
writers to be held at Detroit September 
8-10, are George T. Wilson, second vice 
president of the Equitable Life Assur- 
ance Society; Hon. Theodore E. Burton, 
United States Senator from Ohio; Hugh 
Chalmers, president of the Chalmers 
Detroit Automobile Co. and James V. 
Barry, insurance commissioner for 
Michigan. 

The program in full is as follows: 
First Day, Thursday, September 8. 
Morning Session 10 O'clock. 

Invocation—Rev. Frank S. Rowland, 
Pastor Case Avenue M. E. Church. 

Addresses of Welcome—Hon. Fred M. 
Warner, Governor of Michigan; Hon 
Philip Breitmeyer, Mayor of Detroit; 
D. A. Johnson, Esq., President Detroit 
Life Underwriters’ Association. 

Roll Call of Delegates. 

Reading Minutes ot Previous Conveu- 
tion. 

President’s Address. 

Secretary’s Report. 

Treasurer’s Report. 

Executive Committee Report. 

Local Committee Announcements. 

Afternoon Session 2.30 O’clock. 

Address—Hon. James V. Barry, Com- 
missioner of Insurance for Michigan 
(subject to be announced). 

Discussion of Five-Minute Topics— 
“How Best to Improve Our Service to 
Policyholders.” ‘How Best to Obtain 
and Hold Agents Under Present Condi- 
tions.” 

Address—George T. Wilson, Esq., 
Second Vice-President the Equitable 
Life Assurance Society, “The Mental 
Attitude.” 

Evening—Theatre Party, Temple The- 
atre. 

Second Day, Friday, September 9. 

Morning Session 10 O'clock. 

Address—Hon. Theodore E. Burton, 
United States Senator from Ohio, “In- 
terstate Commerce and Life Insurance.” 

Discussion of Five-Minute Topics 
“How Best to Overcome the Difficulty 
in Securing New Agents.” “Does Not 
the Work Possess a Special Dignity?” 
“Is Not the Percentage of Success 
Greater in Life Insurance Than in 
Other Lines?” 

New Business—Action of Executive 
Committee’s Recommendations. Presen- 
tation of Resolutions or other business, 
to be referred, under the rules, to the 
Executive Committee. 

Afternoon Session 2 O'clock. 

Address—Hugh Chalmers, Esq., Pres!- 
dent the Chalmers Detroit Automobile 
Company, “How to Hire, Train and Su- 
pervise Men.” 

Appointment of Nominating Commit- 
tee. 

Memorial to the late Stephen F. 
Woodman. 

Discussion of Five-Minute Topic— 
“Under Present Conditions, How Best 
May It Be Made Profitable to the Gen- 

ts to Keep a Field Man Travel- 
ugh Territory for the Purpose 
ng, Encouraging and Assist- 
Agents?” 

Adjournment at 3.45 p. m. (sharp), by 
request of the Detroit Life Under- 
writers’ Association. 

Evening—River and Lake Boat Ride. 
Meeting of Nominating Committee 10.30 
p. m., following Boat Trip. 

Third Day, Saturday, September 10. 

Morning Session 10 O’clock. 

Address—(Speaker and subject to be 
announced.) 

Announcement of Prize Essays—‘The 
Appeal That Persuades in Soliciting.” 

Presentation of the Calef Loving Cup 
and the Ben Williams Vase. 

Reading of Prize Essays. 

Afternoon Session 2.30 O’clock. 

Report of Nominating Committee. 














Election and Installation of Officers. | 

Unfinished Business. 

Selection of Place for Holding Annual 
Convention, 1911. 

Adjournment. 
train, 





STOCK AND MUTUAL MERGE. 





(Continued from page 1.) 

serve mutual! institution about 12 years 
ago. The company has a good reputa- 
tion, having been considered one of the 
very creditable life insurance organiza- 
tions of the Middle West. During the 
vear 1909 its new business which had 
been secured on a conservative basis, 
amounted to approximately $7,000,000 
and the total insurance in force at the 
time of the merger was doubtless in 
the neighborhood of $39,000,000. Its 
principal officers were Edgar S. Scott, 
president; George B. Stadden, vice-presi- 
dent and Henry Abels, secretary. 

Though actually a mutual company it 
was, in practical operation, a close cor- 
poration, the voting proxies of the poli- 
cyholders being held by the three above 
named officers. The management has 
desired for some time to make it a stock 
institution. 

The La Salle Life was organized in 
Chicago a few months ago for the ex- 
press purpose, it is stated, of taking 
over the business of the Franklin or 
to be used as a party to a merger such 
as has been effected. Its authorized cap- 
ital was $500,000 but only $100,000 had 
been paid in. Dr. George B. Abbott is 
iis president and W. T. Church (an at- 
torney) secretary. 

A small office was occupied in Chi- 
cago, which has been in charge of C. B. 
McCreary, formerly at the home office 
of the Franklin Life. 

The company made no effort to 
write business through an agency 
foree, but reinsured the risks of 
two small Illinois concerns, the Bankers 
National of Chicago and the Corn Belt 
of Danville. 


A Lucky Transaction. 

Considerable surprise has been ex- 
pressed that a deal of this nature could 
be consummated, nor does there appear 
to have been any particular need for it, 
the claim usually put forth in justifica- 
tion for the conversion of a mutnal into 
a stock life insurance corporation, i. e., 
that of securing added financial strength 
being, apparently, lacking in this deal. 
It is pointed out that no material in- 
crease is made in the assets and busi- 
ness in force of the Franklin Life as a 
result of the transaction, the same be- 
ing true as regards the surplus of the 
company. 

The net outcome of the deal from 
data thus far made public, seems to be 
that a new company formed with the 
minimum amount of capital possible, i. 
e., $100,000, comes into possession of 
an old established office with assets 
of over $5,000,000, an annual income of 
nearly $1,500,000, and insurance in force 
aggregating upward of $40,000,000—a 
combination of high value, and for 
which outside interests undoubtedly 
would have paid handsomely—and gave 
nothing for it. 

The merger having been consum- 
mated, of course approval thereof must 
have been had from the Illinois Insur- 
ance Department and the policyholders 
of the old Franklin Life, who were the 
real owners of the company, presumably 
have had their equities in the institu- 
tion fully conserved. In just what man- 
ner this has been effected does not ap- 
pear. The Eastern Underwriter is seek- 
ing to obtain the information and hopes 
to be able to present it to its readers 
next week. 

Official Figures. 

In a telegram to The Eastern Under- 
writer, under date of August 3, Henry 
Abels, secretary of the Franklin Life, 

iys that the assets of the Company 
before its consolidation were in round 
figures $5,300,000 and the assets of the 
La Salle $195,000; that the assets of 
the consolidated company are $5,400,- 
060; surplus $750,000; insurance in 





IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal eontracts to agents and 
low cost to policy-holders no company 


surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


Assets - 
Liabilities - 


Good openings are occurring from time 
Address 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 


to time. 


$74,523,966.28 
$72,324,302.92 


HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 
Monthly Income Policy 


Easy to sell because best to BUY 





For agency contraet address 
Second Vice-President 








Look Here, Brokers! | 
I have a COMMISSION 


PROPOSITION 
LIFE business 


INTEREST you. 


or CALL. 


SAMUEL MILEH, Warlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th 8t., N. Y. City 
Phone 289 Morningside 


| 
| Hartford, Cenn, 


Know the Law! 


If you do not find what you want, 
ask INSUBANCE GREEN BAG it 


for your furnishes legal opinions by expert 

: Insurance Lawyers, Full Briefs on 
that will any insurance question, Expert 
PHONE Adjusters, Confidential Reperts, Ex- 


pert Imsurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
$48 Rookery - - - OHICAGO 


Gee. J. Kuebler George R. Brown 
Counsel 




















THE VOLUNTEER STATE LIFE INSURANCE COMPANY 





“OLD HICKORY” 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 


| Z. C. PATTEN, President 


E, B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—_Manager of Agencies 
A. 8, CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 





In the Seventh Year of Conservative and Successful 
Development 











Mest agents take a vacation during a part of 


the Summer months. 


Philadelphia 


The agents of the 


Life, having the advantage of a 


direct contract with the Company, can generally 
be placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. 


Write PERRY to-day for contract. 








LIFE INSURANCE PRODUCERS 











force $40,000,000. 


Progressive and yet conservative management of a 


life insurance company means success. 


The Cleveland 


Life Insurance Company is doing big things following 
out the above necessary idea. 
Don’t wait until tomorrow to write us for an 


agency appointment, but write today. 


We are the 


Company that considers the agency force as the 


fundamental necessity for success. 


If you would like 


to work for a Company of that kind address 


THE CLEVELAND LIFE INSURANCE COMPANY 
H. W. Gennerich, Agency Vice. President 


Get busy. 


Cleveland, Ohio 
Join the prosperous and happy band 
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DIVIDEND OF 60 PER CENT. 


MEMBERS 





OLDER FAVORED. 





Deputy Dunham Issues Notice to 38,- 
330 C rtificate Holders—Previous 
Loans Deducted. 





The actual liquidation of the affairs 
of the Peoples Mutual Life Insurance 
Association and League of Syracuse 
will be commenced by the payment of 
a 60 per cent. dividend, a letter to this 
effect having been forwarded to the cer- 
tificate holders, numbering 38,330, by 
Frederick G. Dunham, the deputy su- 
perintendent of insurance who is in 
charge of the work. 

It is proposed to make payments in 
order of the period of membership, the 
older members being paid first. Where 
loans have been made on account of 
sickness or accident, such amounts, 
with interest, will be deducted from the 
payment due said certificate-holder. 

Supt. Hotchkiss’ Letter. 

The letter of W. H. Hotchkiss, super- 
intendent of insurance, setting forth the 
financial condition of the concern and 
rules which will govern in the liquida- 
tion is given herewith: 

1 The undersigned (Mr. Hotchkiss) 
took possession of the business and 
property of the association above named 
on the 18th day of January, 1910, and 
was, on the 3d day of March, 1910, di- 
rected by the Supreme Court to liqui- 
date the business of the said associa- 
tion. The following is a statement of 
assets, income and disbursements to 
date: 

Ledger assets, January 18, 1910: 

Book value of 

bonds ..... .$2,216,198.75 
teal estate 

mortgages .. 
Bank deposits 


cash, etc:... 


527,182.77 


220,290.99 

$2,963,672.51 

Income, Jan. 
i8 to July 20, 
ee Gscasaes $330,548.07 $3,294,220.58 

Disbursements, January 18 
to July 20, 1910: 

Benefits un- 
der certi fi- 
cates and 
other indebt- 
edness ..... 

Conduct of cor- 
porate busi- 
ness, Jan. 18 
to March 3, 





$305,207.04 











and expenses 

of liquida- 

tion March 3 

to July 20, 

TRO a ako 14,281.28 319,488.32 

Assets, July 20, 1910...... $2,974,732.26 

2. The assets of the said association 
are being sold, and sufficient money has 
already been realized therefrom to pay 
to each certificate holder or member, or 


his legal representative, a dividend of 
60 per cent. of the aggregate amount or 
sum total of monthly dues paid by each 
such member to the association upon 
his or her respective certificate. 

3. The certificate holders or members 
of the association, or their legal repre- 
sentatives who are or were in good 
standing under the by-laws on the 28th 


day of February, 1910, are entitled to 
share in the distribution of the assets 
or property of the association, after the 
payment of its outstanding obligations 
and the necessary expenses of liquida- 
tion. 


4. Pursuant to an order of the Su- 
Dreme Court, made on the 23d day of 
July, 1910, and duly entered in the office 
of the Clerk of Onondaga county on the 


25th day of July, 1910, a dividend will be 
paid to such members of the associa- 
tion, or their legal representatives, as 
are or were in good standing on the 28th 


day of February, 1910, at the rate of 
sixty per centum (60 per cent.) of the 
monthly dues which each such member 
has paid to the association upon his or 
her respective certificate or certificates. 


5+. In every case where a member or 








certificate holder of the said association 
has heretofore received sick or accident 
loan from the association the amount of 
such loan or loans, if more than one 
loan has been had, with interest there- 
On as provided by the by-laws of the 
association, will be deducted from the 
first payments which would otherwise 
be made to the member who had re- 
ceived such loan or loans, or his legal 
representative. 


6. Payments are now being made te 
members who have, by their records 
here, paid their dues in full and filed 
the papers called for in department no- 
tice dated April 18, 1910. These pay- 
ments are being made to such members, 
as nearly as possible, in the order in 
which they joined the association—tb- 
older members first. Cases where cer- 
tificates have been assigned, or other 
peculiarities exist requiring specidl at- 
tention, will be taken up last. Mem- 
bers who have sent in their present ad- 
dresses as requested, will be notified of 
any irregularities which are found to 
eyist and will be given opportunity to 
correct or explain them. Please remem- 
ber that the 38,330 members cannot be 
paid off all at once, but that inquiry as 
to why any particular payment has not 
been made cannot be answered until 
this first dividend has been completed, 
without delaying every other payment. 

7. Wurther dividends will be paid to 
the persons entitled, from time to time, 
and as soon as sufficient amounts of 
money can be obtained for the purpose. 
It is, however, impossible to fix, at this 
time, the date of the next payment. 





VICTORY TEMPERED. 





Griffen Contract With Federal Life 
Held to be Valid Until Filing 
: of Suit. 





The verdict obtained by the Federal 
Life of Chicago against J. E. Griffen 
and his assigns, setting aside a hundred 
year royalty contract on all business 
done, is marred somewhat by the deci- 
sion of the court that the contract was 
not void until after the suit had been 
filed, and directing the payment of roy- 
alties up to that time, the aggregate 
amount being $93,736.65. Judgment was 
not entered. The company will appeal 
the case. 

Griffen organized the company and 
induced the directors to give him, his 
successors and assigns for a period of 
100 years, $2 per $1,000 on each policy 
issued, a similar amount on the first re- 
newal and $1 per $1,000 on each subse- 
quent renewal as a royalty for policies 
and books gotten up by him. The court 
held this contract to be unconscionable 
and void, although it was valid until 
contested. 





Making Good Gains. 

The business of the Massachusetts 
Mutual Life for the first seven months 
of 1910 is highly satisfactory to its man- 
agement. Vice-President W. H. Sargeant 
says that the new insurance will show 
an increase of from $2,500,000 to $2,750,- 
000 over the same period of last year, 
which was the best up to that time in 
the Company’s history. 

Supplementing this is a most favor- 
able record in other important partic- 
ulars. Death losses are smaller and 
there is a decrease in lapses and sur- 
renders. 

While it is a little early to predict 
the results for the entire year, Mr. Sar- 
geant says it looks like a record breaker. 

The Company's field force was never 
in better shape for producing an in- 
creasing business, and this is particular- 
ly true of New York city, where impor- 
tant changes were recently made. 








A. H. Mowbray of San Francisco was 
the actuary, who with Franklin B. 
Mead passed the final examination in 
the Actuarial Society of America this 
year. Mr. Mowbray was formerly in the 
home office of the New York Life. He 
has now opened up an office as a con- 
sulting actuary. 


——— 











State Mutual Life Assurance Company 
OF WORCESTER, MASS. 


BURTON H. WRIGHT, President 
New Business Gains 


Increase 1909 over 1908 - - - . 53% 
Increase 6 Months 1910 over 1909 - 30% 


(Paid-tor Basis) 


Increase 6 Months 1910 over 1908 - 73% 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 


53% - 
30% - 


13% - 








TEXAS 


The Best Life Insurance Field in the Country 


Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 


ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











A MESSAGE FROM THE 
Minnesota Mutual Life Insurance Co. 


ORGANIZED 1880 
ST. PAUL, MINN. 

The advertisements in this Journal show that all companies “ want agents."" In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done 
than willanother company. We have no way of knowing that you contemplate a change, 
phat you are not entirely satisfied. If you will give us the high sign, we will be pleased to 
ghow you what we have to offer. Men of large caliber wanted in Michigan, Illinois 
nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, 
minnesota. 





















The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J, 1910 - - - $45,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 











MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY ? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 





Profit and Safety—‘“‘Joined Together”’ 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 and 226 Miller Building 
SCRANTON, PENNSYLVANIA 
















6 


INSURANCE COST AND BENEFIT—A COMPARISON 





THE EASTERN UNDERWRITER 





August 4, 1910, 








——— 














(Wilson Williams, General Field Superintendent of the Security Mutual Life 
in the Security Agent.) 


The idea is often advanced that As- 
sessment insurance is cheaper than any 
other kind because no provision is made 
in its cost for surrender values. A 
greater misconception of the function 
of the premium charged by the regu- 
lar “Old Line’ companies can not wel 
be imagined. As a matter of fact, in- 
surance cost is a fixed quantity, no mat- 
er what plan it is conducted upon. One 
aw of governs the human 
race, and this law operates with the 
tainty and frequency upon 
holders of fraternal certificates as upon 
the insured members of other concerns 
The difference between assessment and 
regular insurance is not, then, one of 
cost, but one of method in providing 
for such cost. 

Fraternal and assessment orders ad- 
vocate the ‘pay as you go” plan, and 
charge for current deaths only. At 
young ages the losses are few and assess- 
ments in consequence low, but as mem- 
bers grow older the death rate neces- 
sarily increases, and the cost to the sur- 
vivors advances proportionately. 

The lapses of healthy members among 
assessment societies in the past have 
been much heavier than that experi- 
enced by old line companies, thereby 
adding to the cost of surviving mem- 
bers of such societies. 


The old time companies not only 
y 








mortality 


Same cer 








charge for enough 


more to provide 





ths as 


they increasé n e! This extra 
harg¢ illed the res e, and required 
by law, is improved at intere:t and 


‘turned to retiring members who ter- 





minate their insurance rather than per- 
sist to death It i i provision to 
lighten the burdens of old age, when in- 
surance st becomes almost prohibitive, 
and the earning power less. The pol- 


icyholder who lives, attains in time an 
age when his annual premium will not 
cover the cost of his insurance. The 

I insurar takes 
The assess nt pol- 
accumulated no re- 
] he increased cost, or 
e protection when, on account 
ter probabilities of early death, 
it is most required. 

The mortality table from which in- 
surance cost is reckoned shows 8 deaths 
per thousand at age 24, and 27 per 
thousand at age 60—all selected by 
medical examination at age of entry by 
1,000 insurable men at age 24 less than 
500 will be living at age 64; of 1,000 
insurable risks at age 60 less than half 
the number will ar! at age 75. The 
surviving members of w 
re, approach an age when 
one-half of a given number die, the 
greater ‘becomes their probabilities of 
death, and the nigher must be the cost 
of insurance. Whether this cost at 
an advanced age is the same as that 
paid at the time of insuring, or be- 
comes exorbitant on account of the 





the reserve of regular 





lie 





serve, 
forfeit 


of grea 











increased probabilities of death, depends 
entirely upon the kind of insurance 
contract carried—the method used in 
providing for such cost. 

Assessment insurance contracts can 
not guarantee as to max'mum cost, nor 
as to amount of the death benefit. They 
do not provide for the increasing risk 
‘onsequent upon advancing age of mem- 
pers. 

Old line insurance contracts not on‘y 
suarantee as to tl maximum annual 
cost but provide for reducing this by an- 
nual dividends. As an illustration of the 
provision made against an increase in 
cost to policyholders the following table 
will be interesting in showing the ac- 
‘umulated reserves at different periods 
under a Security Mutual Whole Life 
policy for $1,000 at age 35, annual pre- 
mium $27.91 (subject to reduction by 
annual dividends). 








End of Balance 


Years Reserve Co.’s Risk 
» what bedan eel sk 60 déeeae 9+2 
BD -ssicuae'e bere PER s.cswnspewena 859 
15 233 767 
20 





The reserve set opposite each year is 
available to the insured as a surrender 
value if policy is not continued. At the 
end of the 30th policy year (age 65 
of the insured) the reserve, as will 
be noted, is over one-half the face of 
the policy. New insurance at that age 
would cost $101.40, or almost four times 
the premium charged at age 35. If pol- 
cy matures by death the accumulated 
reserve at that time reduces the bal- 
ance which the company must provide 
to pay the claim. The importance of 
the interest factor, namely 3 per cent. 
in improving the reserve is best shown 
by the fact that a large percentage of 
the accumulated amount at the end 
of the 35th year is derived from this 
source. Compound interest is the ele- 
ment which makes sound insurance pos- 
sib'e and payment of simply the in 
surance cost from year to year makes 
no provision for this element. 

The fact that insurance protection 
may have been enjoyed for a term of 
years at low cost, often establishes the 
belief among many that this cost will 
never be increased. Representations 
of ignorant agents, too, may be some- 
what responsible for this conviction 
3ut the higher death rate inseparable 
from advanced ages creates the neces- 
sity for increasing the cost, and this 
necessity unfortunately often converts 
the former satisfied policyholders into 
active agents for disaffection to the 
company in their community. 

The fundamental difference between 
Assessment and Old Line life insurance 











DID YOU EVER SELL 


BEAUTIES! 


a sample policy down there 


A PRUDENTIAL POLICY— 
ONE OF THOSE NEW ONES? 
EVERY MAN WHO BUYS ONE 
“SATISFIED CUSTOMER!’ 


Call me up and give me your prospect’s age, and I'll have 


IN FIFTEEN MINUTES! 


THEY’ RE CERTAINLY 
IS A 





like my commissions, too! 


to serve you! 


You’re sure to like the goods—so's your customer 
My telephone is 3474 Cortland, 
and I’m right here on the job waiting for you and a chance 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 


you'll 





| General 
| amounted to 31,750,000. 


| 
is the provision made for the antici- | 
pated deaths of later as well as earlier 
years. Assessment insurance takes no 
thought of the morrow other than to 
hope for an addition of new members 
that will offset the increasing death 
rate of the old members. That the in- | 
flux of new blood does not keep pace 
with the higher death rate consequent 
upon the advancing age of original 
members is evident from the report 
of most assessment companies. 

Members of such orders assume the 
risk of being unable through phys'ca 
impairment to change the form of in- 
surance carried in later years when the 
increased cost on the “pay as you go’ 
plan gets beyond their reach. Then the 
family must carry the risk. 

Old line insurance guards against 
this disappointment as the pol‘cyholder 
nears the grave. 


HEALTH BUREAU 
Provident Savings Gives Statistics Cov- 
ering Examinations During First 
Eight Months. 

From the Prov:dent Savings Life we 
have received the following relative 
to its experience in the examinations | 
thus far conducted by its Health| 
Bureau: 

An item has appeared in a number 
of insurance journals stating that the 
Provident Savings Life has, through its 
Health Bureau, examined thirty-eight 
per cent. of its policyholders, and 
found forty per cent. of them impaired. 
This statement is incorrect, and give 
a very wrong impression. If you should 
have occasion to ment’on this matter. 
kindly bear in mind the fo!lowing facts: 


“Of those who applied during the! 
first eight months for the Health Bureau 
examination, sixty-two per cent. were | 


found in good hea'th, and thirty-eight 
per cent. were found with various forms | 
of impa'rment; some of them not im- 
mediate'y dangerous, but all of them 
important, because they would have led 
to serious consequences if not discover- 
ed and checked in time. 

“The large proportion of reported im- 
pairments was to an extent due to the 
fact that many of those who applied 
realized that they were ailing and 
wanted to know the truth. But the 
important fact disclosed by these ex- 
aminations, and the one that fully jus- 
tifies this plan of assisting in the con- 
servation of the health of policyholders 
was that forty per cent. of those found 
impaired were unaware of any trouble. 

“The knowledge gained by these med- 
ical examinations has enabled many of 
these people to avoid needless suffering 
and premature death. We simply in- 
formed them of their physical condition 
and the law of self-preservation—the 
desire to live, did the rest.” 





New Jersey Agency Appointments. 


New York.—Joseph G. Baier, New 
Brunswick; Fritz Bickenbach, Brook- 
lvn, N. Y.; M. A. O’Byrne, New York, 


,)N. Y. Provident L. & T.—F. J. Jones, 


Philadelphia, Pa. 

The business of the Reliance Life for 
the month of July, written in honor of 
Manager R. T. Furman, 











1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets... ......5000++--$23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

Fund).... ......000. 91,858,691.69 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119.044.00 
Wet Burgius............ 1,767, 327.11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 




















BERKSHIRE 
LIFE INSURANCE C0. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 


all subject to the eae e Law of Mas- 
saghyaetts. comménts i "Beth to policy- 
hi agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 








MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT | 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 








UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address ALBERT E. AWDE, 
either 


Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, Cal. 











NOW ORCANIZINCG 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 








Are you Interested in Western and 





To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insuranee in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
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HINTS TO BUSINESS GETTERS 





The papers for the past 

Handling week have contained con- 

An siderable reference to a 
Estate. suit filed by the widow of 
the late noted surgeon, 
pr. W. T. Bull, against the president, 
secretary and the treasurer of an as- 
pestos company, in which she alleges 
that she has been defrauded out of $35,- 
ooo in an investment in the stock of 
the company. Here is a newspaper ac- 
count of a statement made by Mrs. Bull 
chen the case came up before Magis- 
irate Krotel in the New York police 
court: “I invested $35,000 of my money 
i», the stock of this company. I did it 
on the advice and at the suggestion of 
a woman friend, a woman who is 
famous, and on whom I relied. She in- 
troduced me to Mr. Qualey and describ- 
ed him to me as a most wonderful man, 
with a wonderful business. This woman 
friend told me that there was very lit- 
tle stock in Mr, Qualey’s company to 
be had, but that she could get me some 
it I wanted it. I invested first $15,000 
and then $20,000 more. The stock is 
worthless.” 

She exhibited two checks one for 
$15,000 and one for $20,000, both can- 
celled, as having passed through the 
penk, to substantiate her statement. 


Without entering into the merits of 
the case, that is as to the value of the 
stock, it is noteworthy that the com- 
p'ainant invested a large sum of money 
in the stoex of a concern merely be- 
cause a woman advised her to, and she 
now deems that stock worthless. 


Thirty-five thousand dollars if left 
under an installment provision of a life 
insurance policy would have given a 
net return of over $125 per month, 
with the principal intact, or payable in 
twenty years. Such a provision would 
ave afforded an opportunity for the 
beneficiary to become somewhat fa- 
miliar with investments and to have 





learned the lesson that it is not always 
a wise thing to be guided by the advice 
ef “dear, good friends.” 

av a s 


Another interesting case 
Financial which was referred to 
Embarrass- in the dailies during the 


ment. past week, was the “re 
tirement” of George 
Westinghouse from the presidency of 


the Westinghouse Electric and Man- 
ufacturing Company. The following 


statement was made: “Wall street 
heard that Mr. Westinghouse was 
torced from the presidency.” 


Mr. Westinghouse when asked for a 
statement is quoted as saying: 

“[ am for the present unwilling to 
make any statement and shall there- 
fore leave to the directors and officials 
of the company the task of explaining 
their course.” 

The financial troubles of the great 
electric and manufacturing corporation 
over which Mr. Westinghouse presided 
for so many years are well known. 


Doubtless he was compelled in that 
period of financial embarrassment to 
make concessions which later made 
possible his removal from office. Un- 
fortunate as it may seem it is one of 
the uncertainties of business life. 
There was a time when Mr. W. was 
rated among the leading millionaires of 
the country and if he is not well pro- 
tected as to a financial income in his 
declining years, he lacked the good 
business forethought which should 
characterize a man holding such a 
rrominent position in the industrial 
and manufacturing world, 

The time to prepare for periods of 
adversity is when aspiring to or hav- 
ing reached the heyday of prosperity. 
Maturing endowments or annuities 
would doubtless look good to Mr. W. at 
this time, and yet he could have made 
the provision without even noticing the 
payments incident thereto. Probably 
he did, but the lesson is apparent all 
the same. 


Few sensible men will 
Surest question the wisdom of 
Meansof insurance. It has long 
Protection. since passed the experi- 
mental stage. It is to 
day recognized as the safest and surest 
means of protection against want when 
the breadwinner of the family is re- 
moved by death. Millions of men and 
women the world over have availed 
themselves of its blessings, while thou- 
sands of others are yearly adding their 
names to the long list of those who 
have fully awakened to its inestimable 
benefits. Insurance protection is the 
best guarantee of the love of a fa- 
ther for his family. Of what avail the 
kindness which he showers upon them 
in life if at his death he leaves them 
in want—perhaps in immediate need? 
In the light of all that has been demon- 
strated, it should require but little 
argument to convince the man of aver- 
age intelligence of the actual, the ab- 
solute necessity of life insurance. It 
gives his family a sense of security 
which makes the present happier and 
robs the future of its darkest possibili- 
ties. The home that is without it is 
poor, indeed.—Toiler. 
* a 7 


In an article on this sub- 
Business ject to the “Security 
Insurance. Agent,” O. M. Crosby, 
manager for the Security 

Mutual Life of Binghamton, says: 


No manufacturer or merchant would 
s'eep well if his buildings or stock 
were not “covered” against loss by fire, 
in fact his commercial credit is based 
largely on thus beng insured. However, 
insuring the brains or ability of the 
manufacturer or merchant against loss 
by death (which is ten times more like- 
ly each day than loss by fire) is a new 
idea to most business firms—but one 
that is rapidly becoming popular. 

National banks and other money 
lenders are demanding that they be 
thus protected, as no matter how good 
their customer’s credit may be so long 
as he lives, the account would be in 
bad shape in case of his death. Where- 
as only two fire insurance policies in 
one hundred are ever paid, all life 
policies will be paid—al! must die. 

A well-known firm, moving into a 
new and larger store, required $35,000 
more creu:t, but was plainly told that 
this could only be secured by the head 
of the firm having his life insured for 
$35,000. “Why so?” the borrower in- 
quired. “Simply because its re-pay- 
ment depends entirely upon your abil- 
ity—your life. We would be repaid if 
you live, but how would this amount be 
repaid, if you die? Even if your estate 
were good, it would take too long to 
settle after your death.” 

Here is a corporation of say, $100,000 
capital, whose success depends entirely 
upon the ability of its Manager, Presi- 
dent or Treasurer. What would the 
stock be worth, should he die (and 
how great is this danger)? Besides, 
every corporation should provide a 
“sinking fund” and there is:no better 
way to invest this than in a life insur- 
ance policy. On a 20 Year Endowment 
plan—the $100,000 is paid in cash in 20 
years or sooner should the insured die, 
when a new up-to-date plant may be 
needed. Besides, in times of financial 
stress, 60 to 80 per cent. of the amount 
thus invested is available for pay rolls 
or for meeting bills, as so many dis- 
covered in the panic of 1907, when life 
insurance proved to be the only asset 
vroviding currency at 5 per cent. in- 
terest. 

Again, here are two business men— 
partners in a store—investing say, $5,- 
000 each. How secure would be their 
financial future were each secured in 
favor of the firm for $5,000, its cost of 
course charged to the firm, as is the 
cost of their fire insurance. One of 
these two men will die first—one 
chance out of two will each have to 
win. In case of the death of either, the 
business would go on without a jolt, 


debts be paid, and all be financially 
safe, 

One of tne first million dollar policies 
written on a single life was paid on the 
death of the insured just after the sec- 
ond premium was made. Our greatest 
merchants, John Wanamaker & Sons, | 
are to-day the heaviest insured of all 
men. 

It is safe to say that no investment 
is, on the whole, so satisfactory. or 
men of known ability and good judg- 
ment would not carry so much and be 
constantly taking more. 

Do you know that brains or ability 
ci one of the members of a firm are| 
often of more value than their assets? 

Do you realize how the credit of a} 
‘irm or corporation is strengthened | 
when its members are “covered” by | 
business life insurance? | 

Do you know how easily Company | 
bonds are sold, when the leading offi-/ 
cers are insured to the ful] amount of | 
the issue? 

Do you realize how loans might be 
“called” or notes refused renewal, 
should a partner or officer die? 

Do you know how often, not one, but 
two or three or four of the leading 
members of a corporation die within a 
few months? 

Do you realize that dividends could 
be paid for years after the death of the 
Manager from a business policy on his 
life? 

Do you not know that when the crisis 
comes, as come it will, it will be too 
late to secure this protection? 

Do you noi realize why added cares, 
worry, infection, railroad and auto ac- 
cidents involve all? 

Do you not know of various insolvent 
firms or corporations that would have 
been saved by business life insurance? 

Should a partner or other important 
Officer die, would not $5,000 to $25,000, 
paid immediately, be of importance to 
the business? 


Caring for the Debit—Transfers. 





The proper care of the debit is part 
of the foundation of a successful agency, 
and it is well, when considering it, not 
only to have in mind that of the indi- 
vidual agent, but the company’s entire 
debit. It is with such a spirit that 
transfers received should be looked af- 
ter by our representatives. 

We all know that a family moving 
from one place to another may possi- 
bly be upset for a little while. It takes 
time to get their household goods in 
order, and the agent should give this 
class of business prompt attention. It 
is possible that on his first call he may 
not be able to collect the premiums due 
and be sure to call on that day. In this 
way he acquaints the insured with the 
fact that he has a certain day to col- 
lect in that neighborhood, and the 
chances are that prompt payments will 
be forthcoming. 

At times people who have been in 
the habit of paying regularly, through 
some expenses such as moving, are 
obliged to let their premiums get in 
arrears, and it is in such cases that 
the future collector must use tact. It 
is his business to see that the premiums 
are paid up. He must study his policy- 
holders, having always in view that, in 
justice to the insured, as well as to his 
brother agent who made the transfer 
the business must remain in force. He 
must use such methods as will not of- 
fend the policyholder. 

I believe it is a good plan for an 
agent when receiving a transfer to make 
inquiries regarding the insurance car- 
ried by the different members of the 
family. In that way he creates the 
impression that he is taking an inter- 
est in the family and yet at the same 
time he is receiving information which 
may possibly help him to close busi- 
ness at some future time. 

As a rule people move in order to 
better their condition, either in earn- 
ings or in their mode of living, and 
as in most cases they had probably 
been interviewed before regarding addi- 
tional insurance, the new collector can 
take advantage of the better financial 
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Any man who can bring to our 
service some edueation, diligence 
and ad , can make a fine income 
in a fied way, 

This is an opportunity to make a 
profitable connection, as my Com- 
pany is offering an unusual fast sell- 
ing contract, with special feature. 


I 
Our Agents are busy and prosper- 
snot driven by the Home 


Come and Prosper 
I 


ous, and are 


Office. 
If you are interested, write 
W.R. ELLIS, General Agent 
328-329 First National Bank Bldg. 
HOUSTON, TEXAS 
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Who have joined the 
forces of the Interna- 
tional Life of St. Louis, 


Mo., have increased 
their earning power 
from 50 to 200 per cent, 


“ There is a Reason” 


WRITE TO 
J. L. BABLER 
General Manager of Agencies 


St. Louis, Me. 

















conditions of the policyholder and se 
cure new business that had been started 
by the former agent. Not only does 
he derive benefit in this way, but, by 
giving such business prompt and care- 
ful attention, he is regarded favorably 
by the policyholder, and that is always 
an asset to any of our agents.—C. M. 
Yoder, in the “Prudential Weekly Rec- 
ori.” 
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MAGNIFICENT OPPORTUNITIES IN AUGUST 








In a letter to his agents Robert J. 
Mix, New York City manager of the 
Prudential, has the following to say 
relative to the opportunities for writing 
business during the month of August: 

August in this part of the world is 
commonly known as one of the “vaca- 
tion months.” I believe in vacations 
for everybody, and, if you haven't had 
yours by ali means take one for a 
couple of weeks anyhow. It will do you 
a lot of good, restore your energy of 
mind and body, and make you a better 
and more effective instrument for good 
in the world. I’m speaking now to the 
man who has been hard at work for 
these past many months, for I infer 
that those who have been “taking 
things easy” don’t feel that they need 
a vacation—but that isn’t what I start- 
ed out to say. 

My reason for referring to August as 
a vacation month is just this: Don’t 
let’s get the idea that because the 
weather is usually hot in August and 
so many people are away on vacations, 
that it therefore follows that there is 
no use in our trying to do much busi- 
ness at this time. That would be an 
entirely mistaken idea! Why, I would 
just like to wager that there won’t be 
a minute in the month of August dur- 
ing which there will be less than one 
million insurable people within ten miles 
of my desk at No. 20 Vesey St! Just 
think of that for a minute—one million 
insurable people within ten miles—with- 
in reach of a five or ten cent carfare! 
There are lots of States in the UnioT? 
whose total population does not aggre- 
gate one million, and yet in each of 
those States you will find a great many 
representatives of Life Insurance Com- 
panies who are making anywhere from 
a good living to a competency in our line 
of endeavor. Many of our citizens will 
take no vacation, many of them have 
had their vacations, and many will en- 
joy their rest later in the year. 

The big, and important, fact is that 


you have magnificent opportunities in 
--ugust just as you have in every other 
month of the year! If you can’t write 
the “fifties,” and “twenty-fives” and 
“tens,” get after the “fives” and “twos” 
and “ones!” Let me ask you this ques- 
tion: “Which would you rather do in 
August—write no applications for $25,- 
000 or $50,000 or write a number of 
‘ones,’ and ‘twos’ and a few ‘fives?’” 
Now, you can do that, brother, if you 
say you will—right in the month of 
August! Some of our merchants will 
give you a hard-times talk, or a hot- 
weather talk, and, if you are persuaded 
that they’re telling the truth, pass them 
by and put your time on another man 
who is on a salary, or whose business 
is, at least, fairly prosperous. There 
will be enougn of these people right 
here in town during the month of Aug- 
ust to keep hundreds of active life in- 
surance men busy chasing up their ap- 


plications! Of course, it takes courage 
to do it—it takes determination—it 
means some sacrifice, but you ought 


not to mind this if you and your family 
need the money—a man shouldn’t mind 
anything if he and his family need the 
money! 

Let me assure you, my friend (al- 
though you do not need the assurance), 
that if you will just make up your 
mind that August is going to be a good 
month with you it will be a good 
month, and every appiication that you 
write even though it be but for a small 
amount, will make you feel a lot hap- 
pier—it will make you have more re- 
spect for yourself, not to mention the 
dollars it will add to your bank ac- 
count! I know a number of men in our 
office who tell me that they have better 
success in summer than at any other 
time—that July, August and September 
have always been mighty good business 
months with them! They will find it so 
th's year—because they expect to find 
it so! 





NET COST AND RESERVES. 

In discussing the above subject the 
Agency Bulletin of the Union Centra! 
Life for July says: 

“A recent ruling by Superintendent 
Hotchkiss, requiring that the reserve 
basis of the several companies be in- 
dicated on all comparative statements 
of dividends or net costs distributed in 
New York State, raises the question ot 
how dividends or net costs are ailected 
by the difference in reserves. 

“The savings in mortality and the 
excess interest earnings are the two fac- 
tors involved; the lower the reserve 
basis, the larger the reserve must be, 
and the larger the reserve is the smailer 
the savings in mortality, for the sav- 
ing is measured by the amount at risk, 


that is, the difference between the re- 
serve and the face value of the insur- 
ance. 

“Supposing two companies, one ona 


3 per cent. and the other on a 34% per 
cent. basis, with like mortality experi- 
ence, with equal expenses, and with the 
same loading, each realizing 4% per 
cent. net (the average rate of the thirty 
leading companies for 1909), it is evi- 
dent that the one company should have 
just % per cent. more in earnings avail- 
able for dividend purposes. This amount 
would be slightly enhanced by the fact 
that the earnings would be hased on 
a somewhat larger reserve; hence it fol- 
lows that other things being equal, the 
lower the reserve basis the larger the 
dividends should be. 

“This does not, however, imply a low- 
er net cost, for the lower the reserve the 
higher must be the net premium. To 
illustrate: under Ordinary Life, 20-Pay- 
ment Life, and 20-Year Endowment 
Policies issued at age thirty-five, the 
net premiums on the American Exper!l- 
ence 3 per cent. basis, are respectively 
$1.17, $2.45 and $1.85 more than under 
the 3% per cent. basis, and other things 


being equal, the insured would pay that 
much more annually per thousand in 
gross premiums. 

“In the case of the 20-Payment Life 
Policies the reserve at the end of the 
fifteenth year would be $418.33 and 
$384.02 respectively, and at the supposed 
rate of earning, the interest on the dif- 
ference in the reserve, plus the addi- 
tional % per cent. on the whole amount, 
would make a net difference for that 
year of $2.43 in favor of the 3 per cent. 
company, bringing the net cost for the 
fifteenth year within two cents. of the 
3% per cent. company. The difference 
in the net cost in the preceding years, 
however, cannot be overcome. Further- 
more, the policy-holder has received 
no benefits for the additional sums paid, 
and interest might properly be charged 
in the calcu’ation. 

“In the above 
assumptions have 
the 3 per cent. company. 


theoretical case, the 
all been in favor of 
In actual prac- 


tice the expenses are of necessity great- | 


er in the charging a larger 
premium, 
“The logic 
of a 3 per 
reserve would equally apply in favor 
of a 2% over a 3 per cent., or a 2 per 
cent. over a 2% per cent. reserve. The 


company 


of any argument in favor 


cent. over a 3% 


per cent. | 


only possible superiority in a lower re- | 


reserve basis is in the greater security 


offered. Few, if any, candid students 
of the times, however, wi:l contend 
that a 3% per cent. reserve does not 


offer sufficient security to the average 
company for al future contingencies.” 





John K. Gore, actuary of The Pru- 
dential, sailed for Europe on Monday 
where he will spend some six weeks 
roaming about the continent. 





The 
on the 
have been 
the past three 


police of Rensselaer, N. Y., 


weeks. 


are | 
alert to trap the firebugs that | 
operating in their city for) 


Business Booming. 





Henry W. Gennerich, agency vice- | 


president of the Cleveland Life, is en- 
thusiastic over the way things are mov- 


ing with that company. Speaking of the | 


agency force he says: 

“Every man is on tip toes getting in 
his best licks morning, noon and night, 
so that up to date (July 26) we are | 
able to report $50,000 more business | 
than in any previous month during | 
1910,” 

Considering that July is ordinarily 
one of the poorest months for writing 
life insurance, the above makes a most 
creditable showing for the company. 


Mr. Gennerich has a valuable aid in | 


the excellent business standing in Ohio 
of President William H. Hunt and other 
oincers and directors of the Cleveland 
Lite. 





Increase of $3,000,000. 





The special effort of the field force or 
the New York Life during the month of 
July in honor of President Darwin P. 
Kingsley, resulted in an increase of 
$3,000,000 over the similar month of 
last year, or 20 per cent. In other 
words the new business amounted to 
$18,000,000 as compared with $15,000,000 
for July, 1909. 





Now a Branch Office. 





The general agency of the American 
Fidelity, of Vermont, maintained in 
this city for several years, has been dis- 
continued, and a branch office opened 
by the Company instead, with Elmer J. 





Hopper and William F. Whelan in 
charge. 
C. G. Smith, actuary of the Puritan 


Life of Providence, succeeds Harwood 
E. Ryan as State actuary for Massachu- 
setts. Mr. Ryan, as noted in these col- 
umns, resigned to become assistant 
actuary for the New York Insurance 
Department. 





The business of the Standard Mutual 
Life of Pittsburg for the month of 
June aggregated $492,000. 





The Union Casualty of Montgomery, 
Ala., has been ausorbed by the Union 
Life & Casualty of the same city. 
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The business of life insurance is 
growing more and more each year into 
a fixed occupation, and to one who ob- 
serves it’s development the certainty of 
permanent employment must be im- 
pressive if not remarkably striking. 

This being true, the important ques- 
tion to those seeking a place where an 
oppo! rtunity is offered to engage in a 
pusiness that has proven interesting 
and lucrative to others, is: What are my 
chances? 

To obtain a satisfactory answer to 
this natural and reasonable inquiry, the 
first consideration must be the future of 
the business itself. It is intended here 
to consider life insurance as conducted 
by the industrial companies for the rea- 
son that it is the purpose of this article 
to direct attention to the opportunities 
offered by the industrial life insurance 
companies to men of honest intention 
and a firm purpose to begin work 
where one can expect to continue for a 
lifetime and advance in the service of 
his company as the details of the busi- 
ness are learned and the ability to take 
on responsibilities is acquired. 

Stay With Your Company. 
Promotion is the principal object of 

almost all men who take up industrial 
life insurance, but only a few beginners 
can realize how absolutely it will come 
to those who remain in the business. 

I have said to dozens; did I say 
dozens? yes, hundreds, and I say it ad- 
visedly: In the many years of my ex- 
perience in the business, that one re- 
quirement might be ruled as the test for 
advancement: Stay! Stay in the busi- 
ness, Stay with your company. All 
kinds and sorts of hinderances, all ob- 
stacles, every barrier will disappear in 
front of the man who will continue in 
the service and persevere. 

Industrial life insurance is based up- 
on organization. It requires many men 
to build up and maintain such an or- 
ganization as the industrial life insur- 
ance companies demand in the natural 
conduct of the business. If the com- 
panies cannot have men up to the 
standard of development and experience 
desired, they must be content to pro- 
mote the best man they have available, 
for they must get and maintain the 
organization. The organization will be 
weak Or strong as the companies are 
able to secure men and develop them 
for the position to be filled. A position 
cannot remain vacant because the com- 
pany lacks the man of sufficient ability 
to fill it. The next best man is the in- 
evitable move which confronts the com- 
pany. 

The companies have never been able 
to secure men sufficient to fill the po- 
sitions they have to offer. The develop- 
ment of the business has been away be- 
vond the supply of men,and therefore,it 
has been necessary to promote men be- 
fore they were thoroughly trained. 
Thus you see the positive assurance of 
promotion for the man who Stays. 

A Permanent Enterprise. 

Industrial life insurance is here to 
tay. It fills a place in our social well 
being now conceded to be of such im- 
portance that society and State depend 
upon its influences as one of the ele- 
ments of the nation’s prosperity. It 
has grown from an experiment in a few 
years, to one of the country’s greatest 
enterprises and might now be termed a 
great national industry, interesting all 
of our people, the infant, the young, the 
iniddle aged and the old, every age and 
sex, reaching a helping and consoling 
arm of relief and sympathy through 
the entire journey of life, from the 
cradle to the grave. 

Such a business must go on and on— 
Systematically and in an organized 
manner, offering permanent, agreeable 
and lucrative employment to many 
thousands of honest men. ; 

No Failures Recorded. 

We find much pleasure in referring to 


the fact that no legal reserve industrial 
lite insurance company in this country 
or m Kurope, has ever failed in the his- 
tory of the business, covering a period 
of over sixty years, a record which 
stands alone among financial institu- 
tions of the world. The sound basis 
upon which the business rests, while 
contributing much toward this re 
markable fact, must share equally with 
the plan and method of organization 
among its forces both in the field and 
at the home Office. 


From among the many constituting 
this organization, the business may al- 
ways depend upon some one to take up 
the work of another and thus the ma- 
chinery is kept in motion. No more in- 
spiring feature of this great business 
could be considered by those enlisting 
in the service, than the philosophy of 





its perpetuity through the very nature | 


ut its organization. Nowhere can or- 
ganization and its powers for success 
in the development of great enterprises 
be so well learned, as in the ranks of 
an industrial life insurance company, 
aud its hopeful influences to those with 
an honest purpose to succeed in acquir- 
ing ability to hold a place of trust and 


responsibility, is beyond conception un- | 


til thrown in daily contact with men 
drilled in the service. 


It’s the beginning at the bottom of the 
ladder, the term of service in training, 
the promotion from one position to an- 
other and the final graduation which 
make men past masters in the business 
and fits them for the work of aiding in 
maintaining the organization which is 
indispensable in the future progress of 
the business. 

The company’s interest in the indi- 
viduals composing this wondertul w:- 
ganization can always be guaged by the 
interest each individual manifests in 
himself. Nothing could be more re- 
sponsive to the welfare of the forces 
which affect its existence, than a well 
managed industrial life insurance com- 
pany, to the ambitious aims of its 
honest and industrious employees. No 
business is so dependent upon the faith- 
ful services of its employees and at the 
same time, so capable of dispensing 
with those disloyal; so anxious to se- 
cure good men while strenuously ad- 
verse to engaging any one likely to 
prove a weakling in the ranks, or what 
is worse, a disorganizer. 


It is not difficult, therefore, to under- 
stand why the opportunity for those en- 
gaging in the industrial life insurance 
business now, is so pronounced. 

As men realize how certain they are 
to become a part of a great organized 
body of successful, aggressive insurance 
men; better men, bigger men, and men 
of higher ambitions will enter the busi- 
ness and in this lies the greatest 
achievements yet to come, and herein 
will be true, the claim that the indus- 
trial life companies are to be the great 
life insurance institutions of the future. 





Entertainment for Victors. 





In recognition of having won two 
successive campaigns for new business, 
the entire field force of the Province of 
Quebec, of the Union Life of Toronto, 
is to be entertained by the company on 
Wednesday of next week. The finest 
steamer of the Richelieu & Ontario 
Navigation Co. has been chartered for 
the occasion and will start from Mon- 
treal, proceeding up the St. Lawrence 
to Saguenay and up that river to Chi- 
coutimi. 


At the close of the campaign the 
Union Life had insurance in force ag- 
gregating $16,623,417. It is the aim of 
the management to close the year with 
a round $20,000,000 in force. 





HOME OFFICE BUILDING 








METROPOLITAN LIFE INSURANCE COMPANY 


The 
Metropolitan Life 
L[nsuvance Company 


(Incorporated by the State of New York) 
Stock Cempany 


‘Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was : 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rr- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, ist Vice-President 


Insurance in Force December 31, 1909 





J. G. WALKER. President 


E. D. HARRIS, Secretary 
ORGANIZED i871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
TH 


E LARGEST AND STRONGEST Southern Life Imsurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909.... & 2,691.00 
Liabilities December 31, 1909. 4,312,405.32 


Total Payments to Policyholders since Organization 


W. L. T. ROGERSON, 2nd Vice-President 

















ITOAL 


LIFE INSURANCES COMPANY 


BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
oR TO 

W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most liberal forms of Life, Endowm 
Policies, complying with the rigid requirements 


120 Franklin St., Boston 


entand Term 
f the Massachusetts Laws 
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Where Obstacles Are Easy. 

It is an acknowledged fact that one 
of the greatest barriers to success lu 
the poultry business is the difficulty of 
raising chicks to the period of life 
where they may be termed chickens, 
but this obstacle is no Jonah to the Or- 
der of Swift Eagles launched by the 
Life Insurance Company of Virginia, 
judging by the manner in which eaglets 
are transformed into full-fledged eagles. 
Fifty-six have now qualified, the latest 
being T. W. Jones, Richmond; J. W. 
Sanders, Union; E. P. Holmes, Shreve- 
port, agents; and S. B. Brown, Win- 
ston; H. E. Zehm, Wheeling and L, E. 
Bunch, Charleston, assistants. On good 
authority we can say that a number are 
now “making extra strong practice 
flights.” 





Would Make It Effective. 





The Metropolitan Life has for some 
months been furnishing a free nursing 
service to its industrial policyholders 
in Chicago. Considering its many thou- 
sand policyholders in that city, the 
company feels that the agents have not 
reported all the cases of Illinois that 
might have been turned in and that the 





service ha xt reached its full measure 
of usefulness, says Insurance World. In 
order to determine this fact in June, 
the company called upon each of the 10 
Chicago ricts to furnish 1,000 
names of policyholders, taken at ran- 
jiom from its records, and these 10,000 
nes W turned over to the nurs- 

th instru ms to visit each 

ng heth the new service 

] to their attention and 

idvantage taken of it in 

ises (¢ ss The re- 

h sent to 

ig 





Losses ay in the West. 
Long continued drouth is held respon- 
il for the large number of losses 
have occurred upon farm property 


n the West. 





Under a la court decision the State 
is exempt under the statute of limita- 
tion. The case upon which the deci- 
sion was rendered involved collection 
ot interest under the bonds of a former 
Ohio county treasurer. The sureties 


pleaded the statute of limitation, but 
failed to score their point. 
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PROPER VERSUS IDIOTIC LEGIS- 
LATION. 


In “a story without words,” presented 
on the front cover of “Whittlings,” the 
of the New 
Company, a 


unique little 
Hampshire Fire Insurance 
well groomed horse is 

deavoring +o draw the chariot “fire in- 
surance” the of “low 
rates” and sensible conditions, leading 
to the good town of Utopia. Attached 
to the pulling 
with might 
direction, is the ; ss “legislation, 
which if it have its ll drag the 
brink of a 


publication 
portrayed en- 


along highway 


rear of the vehicle, and 


and mai in the contrary 





” 





way, wi 


yawning 


chariot over th 








recipice. The cartoon is a highly sug- 

stive one, and ies very amply to 
the present underwriting situation in 
Texas, where the lawmakers have suc- 
ceeded in pls the insurance and 
general comme interests of the 
commonwealth in wellnigh hopeless 


confusion. 
Our country is not suffering for lack 
on, nor from present indica- 
likely to, the for 
adopting new regulations amounting al- 
a craze with our public men. 
If instead of seeking to obtain low in- 


of legislat 


tions is it desire 


most to 


surance rates by legislative edict, 
which is as futile as would be an effort 
to control the ti by the same 





method, our legislators sought to gain 


the desirea end by reducing the loss 
ratio, the effort would be crowned with 
success. The fire waste of the United 


States is a National disgrace, and in no 


other country of the civilized world, 
would the conditions that obtain here 
e tolerated. On the European con- 


tinent a fire is considered a crime, and 
to have his 


make 





man so untortunate as 


the 
property pb down has to 


clear to the police authorities his inno- 


cence, not only of deliberate purpose 
but of gro negligence, ere he can col- 
lect under his insurance policy. In the 


United States, however, fires are looked 
upon as sure and speedy means of real- 
izing upon investments, and. unless the 
circumstances surrounding a fire very 
strongly indicate arson, no attention is 
paid the matter by the authorities, and 
the insurance company that suggests 
tco critical inquiry into the nature of a 





loss, speedily finds itself unpopular 
with property owners. 

The result is that fully fifty per cent. 
of our enormous fire loss is attributed 
to moral hazard; i. e., criminal neglect 
on the part of the assured. This con- 
wholly preventable, and the 
adoption and enforcement of a statute, 
compelling loss claimants to report in 
detail the nature of their property 
destruction to the local authorities be- 
fore the insurance companies were per- 
mitted to attempt adjustment,. would 
speedily reduce the number and extent 
of fires, and permit the granting of in- 
demnity at rates far below those now 
ruling. 

Legislation of this nature is highly 
to be desired, while that of the char- 
acter in vogue in Texas cannot be too 
severely condemned. 


dition is 





ANTI-BROKERAGE MOVEMENT. 


Els»where in this issue appears an 
article relative to the attitude of the 
Life Underwriters Association of New 
York as to the acceptance of brokerage, 
embodied in which is a communication 
upon the subject from Charles Jerome 
Edwards. 

In his letter Mr. Edwards refers to a 
previous article appearing in The East- 
ern Underwriter, questioning its accu- 
racy. 

It will be noted that the only feature 
pointed out by Mr. Edwards in the ar- 
ticle as being inaccurate is that the 
attack was chiefly directed at the fire 
insurance broker. 

That complaints have been filed with 
the local Association of business being 
diverted from its proper channels; that 
a committee had been appointed to in- 
vestigate the charges made, which com- 
subsequently reported to the 
Association, and that the Superinten- 
dent of Insurance had been consulted 
in the matter, is acknowledged. In fact, 
Mr. Edwards says: 

There have been complaints of men, 
whether clerks, fire insurance brok- 
ers, or others, who were writing busi- 
ness With the certificate of authority 
issued by the Superintendent of In- 
surance, etc. 

In justification of the article referred 
to it may be said that the informa- 
tion was given to a representative of 
The Eastern Underwriter by at least 
two men who attended the meeting of 
the New York Association at which the 
Committee made its report. Appreciat- 
ing that the movement was an import- 
ant one, which is attested by the op- 
position it aroused, a specially trained 
newspaper man, one conversant with 
insurance affairs, was sent to interview 
several members of the New York As- 
sociation. In no instance was the story 
denied; on the contrary, further informa- 
tion was given that Mr. Edwards was 
chairman of the committee and natural- 
ly would be in position to give a full 
account of what had been accomplished. 
A visit was made to the office of Mr. 
Edwards, but he was out of the city. 

An effort was also made to secure 
a statement from the State Insurance 
Department as to its probable attitude 
in the matter. 


mittee 


+ + 
The question of accepting brokerage 
business is a very interesting one and 
the assumption has rightly been made 
that for an Association to take arbi- 


trary action for or against accepting 
business from brokers at the present 
time would be to invite a condition 
bordering upon disruption. 

However the position taken by Mr. 
Edwards, namely, that business should 
not be accepted from any individual 
not regularly licensed to write life in- 
surance, will receive general approval. 

If the condition in this particular is 
worse in New York City at the present 
time than heretofore, it is doubtless due 
to the rigid enforcement of the agency 
license law by Superintendent Hotch- 
kiss, or rather the manner in which he 
used the discretionary power vested in 
him by the law. Licenses of many who 
had previously written some life insur- 
ance were withheld and probably the 
business is written just the same, but 
the appeal of Mr. Edwards that Super- 
intendent Hotchkiss be sustained in 
his ettort to confine the writing of life 
insurance to duly authorized agents Is 








SENSATION HUNTING. 


Hard pressed for material that will 
excite the general public, already satia- 
‘ed with “exposures” of one sort and 
another by “muck rakers,” the Angust 
of one of the lesser known of 
“popular magazines” contains a 
lengthy article warranted to “expose” 
what its author terms “The Fire In- 
surance Gouge.” 

Lacking the time or desire to wade 
through the eight pages taken up in 
hysterically berating the underwriting 
corporations for their supposed inhu- 
man treatment of the ‘“peepul,” we 
simply observe that the form of policy 
used by the companies against which 
the magazine Don Quixote charges so 
valiantly, is defined in its every detail 
by the Legislature of the Empire State. 


issue 


hy 
the 


Perhaps it’s too much to expect that 
a magazine writer should have 
heard of the “standard form” of con- 


tract, or he may fancy that under- 
writers should calmly follow his sug- 
gestions instead of the laws of the 
State as to the size of type to be used 
in the policy and the method of its dis- 
play. 

Insurance men are not in the least 
worried that their business will be up- 
set as a result of the latest “attack,” 
and will continue to handle their af- 
fairs as before. 





L. D. WARD ESTATE $4,000,000. 


The will of Dr. Leslie D. Ward, first 
vice-president of the Prudential Insur- 
ance Company, was probated at New- 
ark, last week. In it he leaves $188,- 
000 to special bequests and the residue 
of the estate goes to his son, Leslie D. 
Ward, Jr., and a granddaughter, Helen 
Ward, the child of Herbert Ward, a son 
who died. All household employes are 
remembered in the will, receiving sums 
of from $100 to $2,500 each. The estate 
is valued at $4,000,000. 





A Reduced Claim. 


filing proofs of loss claiming 
several thousand dollars, which proofs 
were promptly rejected, the Old Vir- 
ginia Antique Company, of Baltimore, 
is suing for $300 because of the fire in 
premises on December 12th last. 
The owner of the concern, it will be re- 
called, sued the Maryland fire marshal 
and the Baltimore manager of the Gen- 
eral Adjustment Bureau, for alleged de- 
famatory remarks concerning the fire. 


After 


its 


=. 
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| OF PERSONAL INTEREST 








Wilmer L. Moore, president of the 
Southern States Life, has been selecteq 
by the American Life Convention to 
respond to the addresses of welcome 
to be delivered by Gov. Carroll of Iowa, 
Mayor Hannah of Des Moines ang 
President Jackson of the Royal Union 
Mutual Life on the occasion of the an- 
nual meeting to be held in Des Moines 
in September. That Mr. Moore will ac- 
quit himself in a creditable manner goes 
without saying. He is a fluent speaker 
and possesses that charming personatity 
and cordial disposition characteristic 
of the high-grade Southern citizen. 


A most capable young life insurance 
Official is Franklin B. Mead, actuary 
and secretary of the Michigan State 
Life. In our issue of last week refer- 
ence was made to his achievement in 
passing the final examination before 
the Actuarial Society of America and 
his enrollment as a Fellow of that body. 
This makes four straight examinations 
he has successfully passed in four suc- 
cessive years and the difficult task per- 
formed in the last is shown by the fact 


that there were 125 candidates this 
year and only two—Mr. Mead and 
another—came up for the finals. Mr. 


Mead’s articles on Disability and Sick- 
ness Insurance—largely of a statistical 
nature—have attracted a great deal or 
attention, giving every indication ot 
care and ability in their preparation. 


Everybody who knows anything about 
apples has a high regard for the Bald- 
win variety but when you want to gaze 
at the “apple” of W. C. Baldwin’s eye 
you have to witness the cheerful 
countenance of the rugged W. C. B. Jr. 
Though but twelve and one-half months 
old he did justice to a bathing suit for 
a three year old at Atlantic City where 
the head of the Pittsburgh Life and 
Trust accompanied by his wife had him 
for a few days bathing last week. 


H. Thos. Head, the aggressive presi- 
dent of the Public Savings Insurance 
Co. of Indianapolis, in an article 
pearing elsewhere, advises men to s 
with their companies, contending that 
it is one of the essentials to advance- 
ment. His attitude in this particular is 
quite the opposite of that of many in 
charge of young companies, but it is a 
policy that will win nine times out of 
ten. 


ap- 
tay 


Reports as to the condition of B. 
Frank Crouse, insurance commissioner 
for Maryland who is at present confine: 
n the Johns Hopkins Hospital at Bal- 
timore, indicate that he is progressing 
satisfactorily. 


The many friends of L. G. Fouse, 
president of the Fidelity Mutual Life 
will learn with pleasure that he has 
sufficiently recovered from his recent 
illness to take a trip to the mountains 
where he hopes to build up his strength 
for the opening of the Fall campaign. 
Mr. Fouse has wrought a great work in 
the building up of the Fidelity Mutual, 
earning for himself a place in the front 
ranks of life insurance executives. 

George Gilmour, chief engineer of the 
Travelers, has been appointed special 
investigator and consulting engineer by 
the New York State Commission on 
Employers Liability and causes of In- 
dustrial Accidents. The work will be of 
an extensive nature, as it is the inten- 
tion to investigate methods adopted for 


the prevention of industrial accidents 
in the United States and foreign 
countries. 


The following are the countries which 
Mr. Gilmour will visit during the next 
few months: 

Great Britain, France, Germany, 
Switzerland, Austria, Belgium, Holland, 
Denmark and Sweden. 
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PHILADELPHIA RAPID TRANSIT. 
Eighty Per Cent. Co-Insurance Clause 
Used—Commission Question 
Considered. 

Philadelphia, Aug. 3d.—Although the 
management of the Philadelphia Rapid 
Transit Company asserts to the con- 
trary, the prevailing impression “on 
the street” is that the decision of the 
corporation to carry but $16,000,000 in- 
stead of the $25,000,000, as origina‘ly 
planned, was induced by the action of 
the local board in naming a fifty cent. 
rate, where it was thought the figure 

would be forty cents. 

Such companies as are writing the 
risk, cover rolling stock under an eigh- 
ty per cent. co-insurance clause. Usually 
on risks of this character the ninety or 
one hundred per cent. clause is used. 

The rate question settled, companies 
are now thrashing out the problem as 
to the proper commission rate that 
should be allowed for the business. The 
prevailing opinion seems to be that fif- 
teen per cent, gross is all that should 
be allowed agents, instead of the cus- 
tomary twenty-five per cent. given 
policy writing offices. If the agents get 
yut the former figure, their net com- 
mission after giving the brokers ten 
per cent., will only be five per cent., 
not enough they feel for handling the 
On the other hand, compan- 
ies maintain that they cannot afford to 
a'low more than fifteen per cent. gross, 


jusiness. 


a line which all agree is rated al- 
her too low. 





FOR WAREHOUSING COTTON. 
Ambitious Project to Handle the Staple 
—Insurance Will be Furnished 
to Customers. 

Underwriters are only mildly inter- 
ested in the proposed formation of the 
General Cotton Securities Company, of 
3oston, with a capital of $2,500,000. 
John Hays Hammond is talked of for 
president of the suggested organization, 
with Daniel J. Sully as vice-president 

and general manager. 

The idea of the talked of company is 
to establish warehouses in all parts of 
the cotton producing districts and man- 
ifacturing centers for storing the crop 

It is planned “to establish warehouses 
under bonded keepers, and a fund of 
$2,500,000 will be placed in the hands of 
trustees to guarantee each bale placed 
in warehouses as well as its staple and 
grade. The owner wiil receive a nego- 
tiable warehouse receipt upon which 
money can be raised at the bank. By 
this method it is proposed to change the 
crop from a dead asset to a negotiable 
one and furnish the flexibility of financ- 
ing necessary for the most profitable 
production. This warehouse company 
will make an initial charge of twenty- 
tive cents a bale for storage, and at the 
end of the first month a percentage 


charge. The cotton will be insured by 
the warehouse company.” 

The Cotton Securities Company does 
not intend to sell cotton; its function 
being storage only. It is proposed to 


! 
} 


adopt the Egyptian bale, all compress- | 


ing to be done at the ginning point. 
The Hirsch interests are credited with 
being interested in the new project. 
Low Rates Possible. 
While the facilities for storing cotton 
throughout the South are still far 1n- 
ferior to those available for handling 


tobacco, for example, they are yet im-| 


proving rapidly, and within a few years 
it is felt a high general degree of excel- 
lence will have been attained. 

The chain of buildings of the Mem- 
phis Warehouse Company, as a case in 
point, are so well constructed and 
equipped against fire that insurance 
companies freely accept large lines in 
them at a twenty-five cent rate. It is 
possible, in the opinion of underwriters, 
to so reduce the fire hazards in prop- 
erties of this class as to justify even a 
fifteen cent rate. 





FIRE IN BONDED WAREHOUSE. 





Insurance Companies Delayed in Re- 
moving Goods from Burned Prop- 
erty in New York City. 





Severe complaint is made by fire up 
derwriters over the delay experienced 
in getting goods from the Linde Bond- 
ed Warehouse, 48-50 Jay street, this 
city, partly burned on July 14th. The 
goods stored were largely fruits, nuts 
and lard, perishable stuffs, and because 
of the red tape with which all Govern- 
ment affairs seem securely bound, the 
damage to the stock was far greater 
than it would have been had the ware- 
house been a “free” one. With insur- 
ance involved of close to $200,000, the 
loss on the property will likely exceed 
fifty per cent. 

As time in salving goods is so im- 
portant a factor, underwriters would do 
well to take the delay in getting goods 
from a bonded warehouse into account 
when determining rates. 





Bad Fire Record for Cohoes. 





The number of fires in Cohoes, N. Y., 
during the last four weeks establishes 
a new record. ‘10 date the department 
has responded to nineteen bell and still 
alarms during July, and in no previous 
month in years has this number been 
approached, except in 1909, when 
seventeen alarms were sounded in one 
month, and one of these was out of 
town, when the local department work- 
ed at the Waterford bridge fire July 10, 
1909. A large number of the fires this 
roonth are believed to have been unin- 
tentionally caused by residents who 
have been fumigating their homes and 


sleeping apartments during the hot 


weather. 





THE 


Continental (Fire) Insurance Company 
OF NEW YORK 


To represent the Continental is to represent supreme loss 


paying power, square dealing, progress and success. 


WHY NOT APPLY FOR A CONTINENTAL AGENCY ? 


Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHIGAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





FIDELITY, says Webster, means faithfulness, loyalty, 
honesty. 


PHENIX is an emblem of that which fire is unable to 
conquer. 


Agents agree that the Fidelity-Phenix is well named. 





Western Office 
205 LA SALLE STREET, CHICAGO 


Home Office 
46 CEDAR STREET, NEW YORK 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


It is a good many years since the United States took her com- 
manding place among the nations as a “ world power. 

It is only a few months since the Fidelity Underwriters raised 
their business banner, but already the Fidelity 
acclaimed as a “ world power ”’ in fire insurance. 


Underwriters are 


A Fidelity Underwriters agent is, in turn, himself a power. 

The policies are issued by The Continental (Fire) Insurance 
Company and the Fidelity-Phenix Fire Insurance Company of New 
York, each assuming half the liability. 


Western Office 
280 LA SALLE STREET, CHICAGO 


Home Office 
46 CEDAR STREET, NEW YORK 
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HIGH PRESSURE SERVICE. 





(Continued from page 1.) 
district were made, and plans and de- 
signs studied to meet these conditions 
in the most adequate and fire-conquering 
manner. 

Big Improvements in New Plant. 

In the Delaware avenue station the 
water is drawn directly from the river. 
In the new station the water is ob- 
tained from one of the small sections 
of the old Fairhill reservoir. The reser- 
voir is kept constantly full by connec- 
tion with the city mains from two 
sources, One from the Oak Lane dis- 
tribution system and one Yrom the 
Queen Lane distribution system. The 
supply in the reservoir is instantly con- 
trolled by electrically-operated valves 
in the pipes. The engineer in the sta- 
tion, by operating the switch in the 
engine-room, can at all times replenish 
the quantity of water in the reservoir 
as fast as it is taken out by the pumps. 

The pumping plant of the station con- 
sists of ten units. Each unit com- 
prises a Westinghouse three-cylinder, 
four-cycle gas engine of 300 B. H. P., 
attached to a three-cylinder Deane pis- 
ton pump of a capacity of 1,250 gallons 
per minute. An idea of this quantity 
of water may be gained by imagining 
the water from this station being pump- 
ed into an ordinary three-story house. 
In ten minutes the complete space oc- 
cupied by such a house could be filled 
from the bottom of the celler to the to, 
of the attic, with the overflow running 
out of the top of the chimney. This bat- 
tery of engines and pumps is arranged 
in two separate and distinct pumping 
plants, one on each side of the build- 
ing; the five engines and pumps on one 
side can be run and discharged entirely 
separate from the five on the opposite 
side, one side of the room being the 
duplicate of the other. The engines are 
started by compressed air from ten 
cylindrical air tanks. These tanks are 
continually kept charged at a pressure 
of 150 pounds per square inch. 

The additional equipment in the plant 
consists of one 125-H. P. Westinghouse 
gas’ engine that can be used to drive 
a small pump with a capacity of 650 
gallons per minute to drive an air com- 
pressor to fill the compressed air tanks, 
or used to drive a generator to generate 
electrical current for the ignition of the 
gas in the gas engines. 

A Wonderful System. 

The care taken to provide for any 
emergencies that might arise is shown 
by the provisions made to insure an 
electric current for igniting the explo- 
sions in the gas engines. First there is 
the generator run by the small gas en- 
gine, generating a current that can be 
used, then there is a transformer on 
each engine so that the current from 


the Philadelphia Rapid Transit Co. can 
be used. Again there is an alternating 


current motor driving a direct current 
generator that can be used and finally 
the station has an enormous storage 
battery system capable of running the 
ignition on all the gas engines for a 
period of two days’ constant operation. 
The gas supply is furnished by mains 





from several of the gas plants in the 
city, so that a break in one or more 
simultaneously wou.d not cripple 
p.ant or shut off the supply. 

The pipe line system from the plant 
is kept filled from the reservoir at a 


the | 


pressure of nine pounds near the reser- | 


vo.r to 50 pounds at a point at the lower 
end of the line. The station is in direct 
connection with the fire-alarm system 
and in actual operation will receive 
every alarm of fire. AS soon as tue 
alarm sounds the engineeer opens the 
gas into the first engine, turns the 
sw.toh with current for ignition, opens 
the pressure from the air tanks, and 
the engine starts. Instantly the pres- 
sure begins to mount in the pipe tine. 
A check valve cuts off the flow back 
into the basin. If the high pressure ser- 
vice is not needed a by-pass valve re- 
leases the excessive pressure. As soon 
as the district engineer is on the ground 
and realizes the extent of the fire he 
notifies the station. If more water is 
needed, one engine after another can 
be put in operation in just that length 
oi time that it will take to turn the 
switches. In three minutes’ time the 
station could be sending forth 12,50u 
gallons of water per minute. 

The work has been forwarded in such 
a& manner that the completed portion 
of the system can now be put in opera- 


tion in a large part of the northeast | 


mill district. The remaining portion will 
be earried to completion as fast as 
the contractor can iay the pipe. It will 
prove a great protection to the mill 
owners and operatives of the 
section. 





SHAKE UP FOR PATERSON? 





Taik of New Fire Chief and Reorgan- 
ization of the Entire Fire Fight- 
ing Force. 





During the past week according to 
the Paterson, N. J., “Guardian,” con- 
siderable talk has been heard in and 
around the city hall regarding the re- 
tirement of Chief Stagg as head of the 
fire department and a general shakeup 
in the department from top to bottom 
that would completely reorganize that 
branch of the city government. 

While it is generally believed that 
Chief Stagg’s retirement is only a ques- 
tion of time those in a position to know 
close up like clams when questioned 
on the subject and state that they do 
not know anything definite about the 
matter. 

If Chief Stagg should be retired who 
will be his successor? It is this ques- 
tion more than any other that is troub- 
ling the politicians. 

“A giance over the roster of the fire 
department,” said a well-known official 
to-day, “will show that there are not 
many men in the department capable 
ot making an efficient executive head. 
There are plenty of good fire fighters, 


men who could lead a successful attack | 


on a fire, but they lack what the depart- 
ment of this city wants more than any- 
thing e!se, a chief who could reorganize 
the department and put it on the right 
footing.” 








NEW YORK FIRE “INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 











DIVIDENDS 


northeast 


THE EASTERN UNDERWRITER 


| Bid Asked 
COMPANIES | CAPITAL Approx. When price | priee 
| Anni. Div. Payable perct. | perct. | 
City of New York ...--.--.-eeceeceeeeeeeeeee $500,000 10 Q soes 205 
Commonwealth 500,000 10 J&a&J 326 ones 
Continental ...... 2,000,000 40 Jad 925 950 
Empire City ... 200,000 8 Jad 125 i 
Fidelity-Phenix ° 2,500,000 Vv V 275 280 
German Alliance..-... , 400,000 15 JT&J 275 300 
German-American. er ccestecssesce | RAED 30 J&J 5CO 570 
Germania ($50). eves sccccceseoees! 1,000,000 18 Jad 285 205 
Glens Falls ($10).. 200,000 30 Sad 1525 woes 
Globe & Rutgers.. 400,000 40 2 455 wee. 
Hanover ($50).. 1,000,000 10 J &J 190 205 
Home......----- 3,000,000 30 Jad 680 68> 
Nassau ($50).. 200,000 10 J&J 165 175 
Niagara ( 1,000,000 20 Jad 300 305 
North River ($25) 350,000 10 A&O 155 165 
Pacific ($25). oo ceeacerercesseeses 200,000 6 J&aJ 135 145 
Peter Cooper ($20) . be eeceeeseesccreeeecseeees 150,000 6 Jad 90 105 
Stuyvesant «-...- .--- ee eeeeeeeeeeceeeeereeeee 400,000 10 J&JT 155 160 
wees States ($25). 250,000 Vv v 60 70 
stchester ($10) ........----- 400,000 35 F&A 455 rae 
Wiillamabpre Clty ($50) .. 250, 20 Ja&J 400 








V No Information. Q aatea. 
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ANNOUNCEMENT 


LOCKWOOD BROS. announce that they have 
formed a partnership with W. B. WARD, under the 
firm name of 


LOCKWOOD BROS. & WARD 


TO REPRESENT 
The German Fire Ins. Co., of Pittsburg 
The Ben Franklin Fire Ins. Co. of Pittsburg 


Local Office: General Agency: 


80 WILLIAM ST. 100 WILLIAM ST. 


LOCKWOOD BROS. 


GENERAL AGENTS 
CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE 


80 WILLIAM STREET 








Telephone 2817 Rector 


BAILEY 


Established 1864 


EB. Ss. 


——DEALER 


Fire Insurance Stocks ‘‘A Specialty” 
66 BROADWAY ' ar NEW YORK 








THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—IiINSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


ESTABLISHED 1886 











ROBINSON 
New York City Office: 


MYRON W. 
New Jersey Office: ENGLEWOOD, N. J. 
SPECIAL AGENT FOR THE STATE OF NEW JERSEY 
OF THE 
American Live Stock Insurance Company of Indianapolis 


PAID UP CAPITAL, $100,000 
SURPLUS - - $25,000 


MILLS BLDG. 


Correspondence invited from agents where not already committed 








Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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OVER-INSURANCE. 





Valued Policy Law Responsible More 
than any Other Single Cause 
for Evil. 





Hon. John A. Hartigan, insurance 
commissioner of Minnesota, has begun 
a crusade against over-insurance, which 
practice he holds is largely responsible 
for the crime of incendiarism. Mr. 
Hartigan spoke strongly against the 
evil at an agency gathering a _ short 
time ago, and because the insurance 
companies failed to concertediy move 
in the matter he has undertaken to do 
so himself. 

if the commissioner thinks that man- 
underwriters are indifferent to 
the danger of over-insurance, or are not 
constantly on the alert to check it, he 

aboring under a _ serious mistake. 
Every well conducted fire insurance 
company is a subscriber to one or more 
of the great mercantile agencies of the 
country, and the financial status of 
each applicant for indemnity upon mer- 
eantile property is critically scrutin- 
ized. If, in the opinion of the examiner, 
the amount of insurance sought is more 
than should properly be granted, the 
application is either wholly rejected, or 
a lesser amount of protection written. 

Valued Policy Law Source of Evil. 

Appreciating that more than any 
other single cause the valued policy 
law makes for excessive and improper 
managing underwriters have 

vifastly fought its passage in the 
different State legislatures, usually 

igh in vain, the law makers and 
constituents generally insisting 
the enactment of such statutes. 

Commissioner Hartigan is entitled to 
“ommendation for his desire to lessen 

dishonest fire loss of the country, 
bu t he is on the wrong task in assum- 

that managing underwriters are in- 
different to a matter of such grave con- 
cern to them, or do not use every avail- 
able medium for checking the evil. 


ontna 
aging 


HURRELL ASSISTANT COUNSEL. 





Will Aid in the Legislative Investiga- 
tion—Insurance Companies to 
be Probed. 

As aid to M. Linn Bruce in directing 
the work of the committee of investi- 

ition of the New York Legislature, 
Alfred Hurrell, counsel to the Insurance 
a partment has been selected. At the 

me time the services of Professor Al- 
W. Whitney, of the University of 
California, have been obtained as ac- 
tuary. 

While the Committee is to probe into 
the record of legislators in a hunt for 
“graft” the prevailing opinion is that 
so difficult will it be to obtain positive 
evidence along this line, that the chief 
labor of the committeemen will be 
directed to hammering the fire-insur- 
ance rate-making organizations of tht 
State. 








HUSBANDING WATER SUPPLY. 


Citizens of Plainfield, N. J., Warned 
that Care Must be Exercised in 
its Use. 





Alarmed at the threatened shortage 
f the city’s water supply Mayor Chas. 
J. Fiske, of Plainfield, N. J., a few days 
ago issued the following proclamation: 

“The excessive heat and drought now 
prevailing has taxed 
the works of the water company to such 
a degree that it is impossible for part 
of the day to maintain pressure in the 
company’s mains sufficient for protec- 
tion in case of fire. 

“This condition has prevailed for sev- 
eral days past to some extent, but has 
become so acute within forty-eight 
hours that urgent measures must be 
taken to relieve the situation. 

“During the past twenty-four hours, 
more than seven million gallons of 
water have been pumped at Netherwood, 


the capacity of | 


which is more than two millions in ex-| 


cess of the quantity pumped in any day 
last year. A large part of this excess 
is used by lawn sprinklers and hose and 





perhaps a considerable quantity of 
water is allowed to run to waste in 
— in dwellings and other build- 
ngs. 

“Tne Fire Committee of the Common 
Council met representatives ofthe water 
company last night and, after a full dis- 
cussion of the situation, it was decided 
that action should be taken by the city 
authorities to prevent the unnecessary 
use of water during the pending 
drought. 

“The most important saving of water 
can be affected with least inconvenience 
to the people by the immediate cessa- 
tion of the use of lawn sprinklers and 
hose and their use should be discon- 
tinued at once. 

“The Fire Committee is assured that 
the water company will refund one-half 
of the amount paid by citizens for the} 
use of hose and sprinklers during the | 
current year, which is a fatr pro rata 
of the charge for hose and lawn sprink- 
lers. 

“It is urgently hoped that all etiteme | 
will respect this notice and warning and 
direct all their employes so to do.” | 








THE TEXAS MUDDLE. 





Governor Campbell Would Have Van) 

Rosenberg Succeed Hawkins as In- 

surance Commissioner. 
oumeecenmneneee | 

Insurance and general] business inter- | 
ests in Texas continue to suffer, while | 
the politicians of the State wrangle} 
among themselves Governor Campbell 
is determined that W. E. Hawkins shall 
retire as commissioner, and favors F. 
Van Rosenberg of Austin, as successor. 
Commissioner Hawkins fails to under- 
stand why he should step down and out 
because he insisted upon administering 
‘he affairs of his department in accord- 
ance with the law, rather than in con- | 
formity wth the views of the governor, 
and refuses to quit. Bach of the offi- 
cials has his friends, and a _ general 
melee is on, the innocent fire insurance | 
companies coming in for the blows from 
both factions. 

A recent bill offered 
house of the Texas Legislature pro- 
vides a scale of minimum and max- 
imum rates that fire insurance compan- 
ies may charge. 


in the lower | 





May Boost Marine Rates. 
Marine underwriters are sadly de- 
pressed over the losses suffered thus far 
in 1910, especially in view of the poor 
record had last year. It is highly prob- 
able that a rate advance will be deter- | 
mined upon. 





Aid of the State board will be aa 
listed to compel the Hackensack Water 
Company to furnish a sufficient water 
service to the New Jersey towns of 
Carlstadt, East Rutherford and Wood- | 
ridge. A test at the fire hydrants dis- 
closed a pressure of but seven pounds, | 
making effective fire-fighting impossible. 








For The Pretection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 





Cash Capital - + ~- $1,000,000.00 

Cash Assets - - -  $4,395,626.89 ORGANIZED 1859 

Cash Surplus to Pelicy 

aN a ere ee TT Cash Capital... $1,000,000.00 
ge ge 6,562,329.14 
of tte patieg, Net Surplus 2,008,419.02 
R. EMORY WARFIELD, President Surplus for Policy 

JOSEPH McCORD, Vice-Pres. and Sec’y Holders ....... 3,008,419.02 


WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HEAD OFFICE 


CORRES SPCR: Cor. William & Cedar Streets 


Hanover Bidg., 34 Pine St. 
NEW YORK 




















WARREN M. KIMBALL & CO. 


100 WILLIAM &T., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS —Guarantee Underwriters. London Lloyds 
PROMPT SERVICE . - - - - LIBERAL COMMISSION 








MYRON W. ROBINSON 


SUBURBAN AGENT FOR NEW JERSEY FOR THE FOLLOWING COMPANIES 
Phoenix Assurance Company of England 
Pittsburg Underwriters 
Girard Fire & Marine of Philadelphia 
Svea Fire & Life of Sweden 
Insurance Company of North America of Pa. 
Boston Insurance Company of Mass. 
LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS ALLOWED 


New York Office, Mills Bldg., 35 Wall St. Englewood Office, opposite Nepot 








Western Reserve Insurance Co, “!¢veland, Ohio 


MARS E. WAGAR, President ROBERT E. GOOCH, Sec’y and Treas. 
‘Statement « of Connery * 1, 1910 





JNO. A. KELLY & CO., General Agents 
84 WILLIAM STREET, NEW YORK CITY 


enehe.. csceeeees $481,823.93 
nearned Premiums.. RECREATE EM inh siteebh eonaiel 131.02.G 
BOVE TOF LOGHOS........ 22.0. ccceecsevecccccecccceses 23.984. e 
Acoru Dalek kcxetccieensseieobsededasbebsusens dobeccduesnisenehuanatgnancques 3 LOO. 
ccc vinkgtatensents aseepessumbedh 4 Aki cnstnliitenbmsMivecsketca 50,000.00 








The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 








Ready for Business about October, 1910. Write at once for agency contracts, 
giving all information possible. Address: 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 











Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Firemens of How Jersey 
png ental of New York 
8 e . & M, 





William Penn Fire 
EASTERN PENNA.— 


EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 


William Penn ef Pa. Washington Fire Queen City 


PHILADELPHIA SUBURBAN TERRITORY 


Continental of New York 
Hawkeye 


te 
Granite Sta’ Phoenix “of Connecticut 


field F. & M. 
oo Washington Fire 


—SOUTHERN NEW JERSEY 


Peeples National frenkin of © Philadelphia 


G 
Phoenix of Connecticut Hawkeye 
Foutonte Humbe 

Jefferson 


City ‘aheow York of N. Y. 





Atlantic City, Ocean City, Wildwood and Cape May Property a Speciality 
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irving Wise Proposes Organizing Fire 
Corporation—Is Familiar With 
Promoting. 





Following his return from the East, 
where he gaveattentivestudy to methods 
employed in insurance company promo- 
tions, Irving Wise, general counsel of 
the Western States Life, of San Fran- 
cisco, proposes organizing a $1,000,000 
fire insurance company. 





LOCKWOOD BROS. AND WARD. 





Two Progressive Local Agency Firms 
of the Metropolis Join 
Forces. 





Under the firm name of Lockwood 
Brothers and Ward, Lester C. Lock- 
wood and Arthur H. Lockwood, here- 


tefore operating as Lockwood Brothers, 
and W. B. Ward, late of Ward and 
Crawford, both of the metropolis, hav« 
joined forces, and will act as general 
and local agents for several excellent 
companies. These latter include the 
Ben Franklin and the German Fire, of 
Pittsburgh and the Concordia Fire of 
Milwaukee. The firm members are all 
men of force and persuasion and their 
co-operative effort should prove highly 
effective. 





Nebraska Agents in Opposition. 
Declaring that the pri cost of 
procuring business, was such that they 
could not afford to accept a lower rate 
of commission, members of the Ne- 
braska Association of Local Fire Insur- 
ance Agents, at a meeting held a few 


sant 
sent 


(jays ago, went on record as being op- 
posed to any reduction from their pres- 
ent scale of renumeration. 


Charter of Continental to be Amended. 


The Journal of Commerce is authori- 
ty for the statement that at a ial 


meeting of stockholders 





sper 





nental Insurance Compan) 
in this city on the 22nd, tl 
seeking amendment to the 
charter will be submitted 
to secure for the Compan 


granted fire insurance ¢ 
the present laws of the 


hies un 


Empire State. 


Capital to be Increased to $200,000. 





Stockholders of the Security Fire, of 
Davenport, Iowa, at a meeting a day 
or two ago, endorsed the previous rec- 
ommendation of the directors that the 
capital of the Company increased 
to $200,000. This latter figure will per- 
mit the entry of the Security into 
States from which it is now barred. 





Prominent Boston Agent Dies. 


Death claimed Gustavus C. Holt, sen 


al 
r 
I 


ior partner in the-prominent Boston 
agency of John C. Paige & Company, 
on Friday last. Born in 1851, Mr. Holt 
entered the insurance business nine- 
teen years later, and was continuously 
and successfully identified with it up to 


the time of his death 
Sole Manager Now. 





Following the recent sudden death of 
A. R. Grim, of San Francisco, of the 
managerial firm of Conroy and Grim, 
Thos. J. Conroy will solely serve as 
Pacific Coast manager for the Aachen 
& Munich, Caledonian and Caledonian 
American Insurance companies and the 
Scottish Underwriters Early in the 
Fall United States Manager Kelsey, of 


and Assistant 
Caledonian, 


co 


the Aachen & Munich, 
Manager Christopher of the 
will likely visit San Franci 


National Biscuit Not Interested in Con- 





solidation. 

Newspaper report to the contrary 
notwithstanding it is understood the 
National jiscuit Company of New 
York, is not a party to the new $30,- 
000,000 bakery combination. The Na- 





tional Biscuit has extensive plants at 
Boston and New York, in the Bast, and 
Chicago, Kansas City and other points | 
in the West. The properties are well | 
safeguarded against fire, and the insur- 
ance thereon is controlled in the East 
by E. E. Hall & Company of New York, 
and for the West by Charles O’Brien 
of Chicago. 





A CLOSED INCIDENT. 





Billi for Legal Services Before New 
York Legislature Settied—Payees 
Well Content. 

After being buffeted about for several 
weeks, the. bill of $10,000, submitted by 
prominent attorneys for services be- 
fore the latest session of the New York 
Legislature, has been satisfactorily set- 
tled, the figure paid being in the neigh- 
borhood of $5,000. Those responsible 
for the payment feel that they have 

had value received for their money. 





Would Consolidate New Enterprise. 





An effort is being made to consoli- 
date the Central Union and the West- 
ern States, two new companies in pro- 
cess of formation at Kansas City, Mo. 





Following his return to New York 
from Europe on Monday, Charles H. 
Post, United States manager of the 
Caledonian, stopped in town just long 
enough to shake hands with Assistant 
Manager Christopher, who keeps the 
wheels revolving smoothly in the ab- 
sence of his chief, when he left for his 
country place at Ellenville, N. Y. An 
enthusiastic fisherman, Mr. Post finds 
relief from business cares, when with 
rod and net he tramps the streams in 
and about his old home, seeking and 
successfully the elusive trout. 





As treaty company for the Phoeniy 
of London, the Swiss Reinsurance Com- 
pany of Geneva, will shortly enter the 
United States. The British corporation 
had long been seeking a desirable treaty 
ontract and has apparently made a 
satisfactory arrangement. 





On the 15th inst, W. H. Medlicott 
will retire as an inspector for the Un- 
lerwriter’s Bureau of New England, to 
connect with the special risks depart- 
ment of the London Assurance Corpor- 
gtion. 

In order to secure a reduction in fir; 
insurance rates the authorities of Mont- 
gomery, Ala., are considering an exten- 
sion of the city’s fire limits to include 
the residential districts. 





As its special agent in Kansas the 
North British & Mercantile has appoint- 
ed Edwin C. Fox, recently with the 
Citizens of Missouri. 





Once the Merchants Fire, of Denver, 
he admitted to New York State, its rep- 
resentation for the Metropolitan Dis- 
trict will be given W. L. Perrin & Som 





E. T. Marshall & Company, of New 
York and Chicago, now represent the 
Hernando Fire, of Memphis, outside ot 
Tennessee. 

Marine insurance companies accord- 
ing to an opinion filed by Assistant At- 
torney-General Brady of Texas, cannot 
be required to file a bond such as is 
demanded of the fire offices. 

A charter has been granted the Amer- 
ican Bonding Company of Oklahoma 
City, Okla. Its capital is $30,000. 

Frank L. Gardner is now secretary 
of the Dutchess Fire, of Poughkeepsie, 
N. Y., vice J. J. Graham. 














Reinsures Surety Business of Trust Co. 


The Globe Surety Company, of Kan- 
sas City, Mo., a lately licensed corpor- 





ation, has reinsured the entire surety 
business of the Commerce Trust Com- 
pany of the same city. The Globe Surety 
pians to enter several Western and 
Southern States at once. 


| 





“The Leading Fire Insurance Company | 
of America.” | Suburban Dept. 


{2216 John 


Telephones 12217 John 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban”Agents fer 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Ce. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of 8weden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Ow 
territory includes Westchester, Rockland 
ana Putnam Counties, Long Island, State: 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties 
New Jersey. 

Prompt Service 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 


A. N, Williams, E. 8. Allen, | 
E. J. Sloan, Guy E. Beardsley | 


W. F. Whittelsey, Jr., ‘‘Marine” Individual Attention 














A. P. WATSON, President C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexice and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8. Manager 
ASSETS, $1,268,938 NET SURPLUS, $570,861 
Finangially able te meet its every obligation, and prompt and liberal in doing so 


THE NORTH RIVER | CRUM & FORSTER 
INSURANCE CO. GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 
OF NEW YORK 


ASSETS 
95-97-99 William Street, N, Y. City 








12-81-07 


Empire City Fire Ins. Co., Inc. 1850 
Nassau Fire Ins. Co., Inc, 1852 
Peter ey Fire Ins. Co., Inc. 185: 









INCORPORATED 1822 


@. 1824.... 500,016 
Dutchess Fire Ins. Oo., Ine. 1966........ 533,362 
(Where not locally represented) 
FOR WEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 


AL NIA FIRE INS. CO. 
LEMS TTPERSON FIRE INS. C0, 


TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 











WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Accident and Health Insurance. 
Assets over $13,000,000. Stoekholders’ Liability unlimited Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Beard of any pablic conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Iasues the same liberal Accident and Health policies as dees the Life 
Company, Territery covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receiot of satisfactory proof 
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WiLL STUDY EXCEPTED CITIES. 


Committees to Look Into Condi- 
tions in Eastern Centers for Fire 
Underwriters Assn. 
latest move in the affairs of the 
Underwriters Association is the 
intment of sub-committees of the 
itive committee of the organiza- 
to study the conditions peculiar 
ich of the excented centers—Bos- 
New York, Philadelphia, Balti- 
re and Pittsburgh—in the Eastern 
tory, and the best means for meet- 
them. When this is done the vari- 
sub-committees will report to the 


parent body. As previously stated in 


e columns it is not planned to hold 
eneral meeting of the executive com- 
ttee until the early Fall. 

Viewed by the New Hampshire Fire. 

to the need for reducing expenses 
management of the New Hampshire 

@ says. 

“The attempted organization of the 
Underwriters’ Association seems 

be a step in the right direction in 
iew of the apparent demand on the 
rt of State officials and the public 
some consideration of this expense 

f our business. As we all know, rates 
ow and losses heavy, and if the 
mpanies are to be deprived of the 


privilege of maintaing the established 


es of the past few years, which have 

been sufficient to produce a profit, 
ne saving must be made somewhere 
companies will suffer and gradually 
ome unable to meet their policy ob- 
rations. We probably all agree that 
‘any business is costing any company 
per cent. or more, that it must be 


unnecessarily excessive and that we 


we it to the public as well as to our- 
ves to find out the cause and correct 


it if possible. If it is the opinion of 


majority of the companies that re- 


trenchment is needed and that we now 


have an opportunity of setting our 
house in order, then our agents should 
bear in mind that the companies are 
more likely to consider their interests 
than are outsiders, who are unfamiliar 
with the situation in its detai!s, and who 
may have some personal interest to 
serve rather than any real.benefit to the 
business itself. We believe in this of- 
fice that it is time to listen to this 
growing demand for consideration of 
the expense question and, therefore, 
are willing if necessary to make some 
sacrifice in co-operation with others in 
an attempt to meet this public demand. 
Commission, taxes and management ex- 
penses are the three items which make 
up the general expense of fire insurance 
companies. If all are excessive, surely 
the two which should be in our power 
to influence are the first and the last 
and if we can regulate these, then we 
will be in a better situation to ask 
for some relief from the other.” 





Began Writing August First. 


Having received its license from the 
Oklahoma Insurance Department, the 
Western and Southern Fire, of Shaw- 
nee, began writing on the first inst. 

In addition to its present assets of 
$154,764, the Company holds notes for 
$128,629 given for stock, the major por- 
tion of which will be paid before Feb- 
ruary next. 

A noteworthy feature in connection 
with the Western & Southern Fire is 
that the expense of its promotion and 
the furnishing of its offices, was only 
$6,045. 

James Grover, will on the 15th inst., 
become special] agent for the New York 
Underwriters Agency in Vermont, Con- 
necticut and Western Mass. with head- 
quarters at Springfield. At present he 
is the New England field man of the 
Delaware. 


CARELESS ENDORSEMENTS. 


Careless endorsements ; 


shoe leather and much menta 


plies with particular force 
ments on fire insurance poli 
When insured property is 
of transferring 
under is made payable to the 
ot, if the property 


the mortgagee 


there is no liability 
policy, as the owner of the propert 
no insurance and the insured 
own the property. 


covering thereon is endorsed t 


These mistakes cannot 


fice, but in case of loss they 
pear, and then (even if not st 
strued against the insured) 
misunderstanding between him 
adjuster and weaken the 


head office and the local ag 
When new property 
the original amount 


everything else mentioned 


When loss under a policy 
to a mortgagee, 


Driscoll, Bayonne 





MEMBERS UNDERWRITERS ASSOCIATION OF THE MIDDLE DEPARTMENT IN CONVENTION AT ATLANTIC CITY, JULY 19TH 








2) ] with« 
having te vf the fir releas¢ 
by his endorsement on the policy 
leaves I ] r duplica 
payment of a ce rac 
Endor er cl e of pays 
should always i he mo 
agee 3 hav ng bee 
satisfied ( the policy 
oss, if > ¥ mad 
ayab 

Mal ) r rse 
nents other than those noted abov: 
ure mad YI f which can be detect 
od at the me office 1 corrected 
hrough rrespondence, while others 
nade to it, the word “also” is 
only appear in case of loss, but all may 
e avoids yy devoting lose and 
the igt +f atte , of} g jecire 
on a pM r f writter 
irema F Record 





New Jersey Agency Appointments. 


Caledonian.—H. B Davis, Bloomfiel 


Commercial Union.—F. V. Carlough, 
Newark Continental.—H 1D More, 
Hawthorne Cooper.—John E. Mayer 
Newark Delaware.—G. J. H. Cushing, 
Glassbor Dixie.—Christiar Handel 
Jersey Cit Fidelity-Phenix—J H 
Gladstor John Calver, Trenton. Law, 
Union & Rock.—H. W. I rstadt, Jet 
sey City Mannheim.—C ~ Irons 


Toms River. Massachusetts F. &. M— 


M. B Co., ty D. A 
Henderson & Co Milwaukee 
Mechanics. —F. 7 Ostrar Plainfield 
Niagara.—Pierce & S Perth Amboy 
Northwestern WNational.—N. J. Beans 
Pitmal Phoenix, Hartford.—R M 
Offord, Passai Royal Exchange.— 
Harry Minch, V Berli: St. Paul F. 
& M.—G. FE. Bell, Orange. Westchester. 
—H. B. Da Bloomfield William 
Penn.—Henry Koch, Ho er Peter 

Batbyl, Paterson; J. P. Bond, Joh 
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CASUALTY AND 


SURETY HAPPENINGS 








TALKING ADJUSTMENT BUREAU 


FOR PLATE GLASS LOSSES. 





Co-operation in this Direction Would 
Result in Great Saving to 
Companies. 

To the onlooker it has long scemed 
strange that the plate-glass insurance 
companies have not patterned after 
the action of the fire offices and co- 
¢perated in the matter of loss adjust- 
ments. After years of experience the 
folly of sending ten or twenty men 
to settle a loss, when two or three 
could do the work as effectively and 
quickly and far more economically, was 
borne in upon managing fire underwrit- 
es, with the result that first a loss de- 
partment of the New York Board was 
created, for dealing with losses in the 
metropoultan district, and later the 
Genera] Adjustment Bureau was formed 
for handling claims in the general East- 
ern and Southern territory. 

The latter body, though its stock is 
owned and its policy controlled by 
executives of the membership compan- 
ies, is yet a wholly distinct institution, 
ready and willing to represent any 
office, whether a member or not. 
3ranch offices, under experienced man- 
agers are established at leading centers, 
and all work entrusted to the Bureau 
is handled speedily by skilled men, at a 
fixed per diem charge. 

The general operation of the bureaus, 
both -in New York City and in the 
larger fieid, has been eminently satis- 
factory, and the company manager who 
would prefer a return to the old expen- 
sive and complicated method of adjust- 
ment doesn’t exist. 

A signal success in the field of fire 
insurance, why should not the idea be in- 
troduced into other lines of underwrit- 
ing, notably in that of plate-glass, 
where competition is severe, rates 
small, and now that the cost of glass 
has been heavily advanced by the man- 
ufacturers, profits practically nil. 

Although plate-glass insurance com- 
panies, it is conservatively estimated, 
buy upward of $1,500,000, of plate-glass 
from the manufacturers every year, 
they are allowed no better rate than is 
an individual purchasing only one or 
more lights.ea season, and it is a fact 
that small glaziers, whose business 
does not exceed $5,000 in the twelve 
months, are given far better terms than 
are the insurance companies. 

The injustice of this condition, though 
ieng apparent to managing underwrit- 
ers, has been patiently borne until now. 
No protest has been filed with the man- 
ufacturers, nor have the insurance men 
petitioned Congress for a reduction in 
the tariffs on imported glass, as they 
might well have done, and which course 
would promptly have been, pursued by 
men in other lines of business under 
similar conditions. 

The Worm Turns. 

When a short time ago the plate-glass 
manufacturers announced a further ad- 
vance of twenty-five per cent. in the 
cost of their product, the patient un- 
derwriter felt that the point of endur- 
ance had been passed, and began to 
means of obtaining 


extortion. 


consider the hest 
relief from the 
May Start Competition. 

It has been suggested that an inde- 
pendent plant for the manufacture of 
standard aualities and sizes of glass be 
advocated. While the charters of the in- 
svrance companies would not permit of 
their making investment in this direc- 
tion, independent capital could un- 
doubtedly be induced to embark in the 
field if guaranteed the extensive patron- 
age of the underwriting corporations. 
The subject is being quietly agitated 
and decision will likely be reached in 
the near future. 


As to Adjustments. 
Aside from the cost of glass, two 
ftems that figure mainly in the cost 


of adjustment are freight and labor. Not 
infrequently the charge for shipping 
glass, under the peculiar method of the 
railways in so stationing a crate as to 
force the shipper to pay for a good sec- 
tion of a car, exceeds the cost of the 
lights. 

It is pointed out that if the plate 
glass insurance companies formed an 
independent association for handling 
a}] losses, great saving would be effect- 
ed in freight and labor, even though no 
reduction were had in the present price 
of glass. Central depots could be open- 
ed at various points to which lights 
could be shipped in bulk, instead of in- | 
dividually as is now the case, while ar- 
rangements might be made with a, 
glazier in each city to handle the work 
ef the Association at an agreed figure. 

Would Limit Competition. 

Through the adoption of the co-gpera- 
tive idea along such lines as above in-| 
dicated, a great saving im the cost of 
dsing business would be effected, and 
the necessity, which otherwise will be- | 
come imperative, of raising rates, be 
eliminated. The history cf plate-glass 
underwriting is thateveryattempt to get 
better tariffs is followed by the launch- 
ing of a horde of small mutual compan- 
ies. While these institutions flourish 
but a brief period ere they pass out of 
existence, they yet manage to cause a 
lot of trouble while in operation. If 
rates were kept normal, which they 
could be under a reduced expense pro- 
gram, no excuse for starting mush-room 
mutuals would exist, and the pest would 
not periodically be inflicted upon legiti- 
mate company executives and the in- 
suring public. 

Expense reduction by means of co- 
operation is the slogan of the twentieth 
century business man. Will the plate 
glass underwriters join the progressive 
movement? 


PERFECTLY CONTENT. 
American Surety Will Not Take Up 
Liability Insurance—Its Directors 
So Conclude. 

Sentiment among the directors of the 
American Surety Company, of New 
York, as expressed at a recently held 
meeting, was wholly adverse to enter- 
ing the corporation into lines of cas- 
ualty insurance other than those it is 
now pursuing—i. e. suretyship and 

fidelity. 

When the United States Fidelity and 
Guaranty and the Fidelity & Deposit, 
both of the Monumental City, and 
strong competitors of the American 
Surety, early in the present year an- 
nounced their purpose of taking up 
various new casualty lines, and the 
Maryland Casualty in turn = added 
surety and fidelity insurance to the} 
numerous kinds of indemnity trans- | 
acted by it, the general fraternity be- 
came interested as to the probable at- 
titude of the great New York City in-| 
stitution, and the speculation was that | 
the American as a defensive measure, 
would cut loose from its policy of ultra 
conservatism and enter the liability in- 
surance arena. While the matter was 
considered by the directors, President 
Lyman informs The Eastern Under- 
writer, their decision was against any 
departure from present practice. | 

While the charter of the Amer‘can | 
Surety does not permit of its engaging | 
in liability insurance, the privilege 
could easily be obtained by amending 
the charter, if the owners of the insti-| 
tution so willed. The report that the 
American Surety planned to buy up a 
small local casualty company, and as a 
subsidiary enterprise use it for experi- 
menting in the liability area, was like- 
wise denied by Mr. Lyman. 














W. D. Deane has resigned the secre- | 
taryship of the Columbia Fire, to ac-| 
cept a similar post with the Augusta 
Fire, a recent Georgia incorporation. 





BOYER NOW PRESIDENT. | 





Popular Philadelphia Official Chosen 
Head of Detroit Conference at 
Annual Meeting. 





C. H. Boyer, United States uentaee’ 
of the industrial department of the | 
General Accident, was elected president | 
of the Detroit Conference, at the an- | 
nual meeting of the organization last 
week. 

Mr. Boyer has for years been one of | 
the most prominent figures in indus: | 
trial accident circles, and the success | 
he has achieved with the General 
augers well for his direction of the af- 
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57-59 William St. 355 Palisade Ave. 
NY cit 81 River Nt, 


Westchester 


Springfield F. & M. 


LeROY P. GREGORY 


0. 0. LAUCKNER INSURANCE AGENCY: 


Jersey City Hoboken 


FIRE INSURANCE 


ew Jersey writing agents for twelve of the 
leading companies, including 

Aachen & Munich 

St. Paul F. & M. 

Teutonia 

Central National 


iagara 
iremans (of N. J.) 
New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 


General Mgr. Mgr. N. J. Dept. 








fairs of the Detroit Conference. 





H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, |. Fe 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 
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NEW YORK AND NEW JERSEY 


TALLMAN & SEARS 


SUBURBAN AGENTS 
RKEMEN’S INSURANCE CO. OF NEW JERSE) 
ST. PAUL FIRE AND MARINK INS. CO. 

OF MINN. 
80 WILLIAM S8T., NEW YORK CITY 











Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


——REPRESENTING— 


Giens Falis Albany 

Buffalo German Dixie Fire 

Security Ins. Co. of No. Am. 
(of New Haven) 


—FOR— 
NEWARK ann ESSEX CO. 
Exceptional Binding Facilities for New York 
Brekers. Phene our Expense 


UEEN 


Ins. Co. of America, 
YEW YOPX. 











ARNOLD & WANNEMACHER 
REPRESENTING 
eaten . pe Allegheny, _ 
um 0 a. 
erman American of Preberdh, Pa. 
etroit of De , Mich. 
438 WALNUT ST., PHILA., PA. 








NEW JERSEY AGENCY 
REPRESENTING 


PITTSBURGH UNDERWRITERS 
FRANKLIN FIRE INS. CO., PA. 


OFFICE: 
76 WILLIAM STREET 
| NEW YORK CITY 
| TEL. JOHN 1278 











Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 


LOUIS SHERWOOD 


REPRESENTING 








EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 

















PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER} sl 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 
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HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handed anywhere. Good 
connéstions at Lloyds, London. 


CORRESPONDENCE SOLICITED. 





D.C. SCHUPP & CO. 


Lines placed anywhere in U. S. and Canada 


SURPLUS LINES 





159 La Salle Street, Chicago 


LIBERAL COMMISSIONS PAID 











TORONTO 
CHICAGO 


NEW YORE 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











MO>DVMAOVNW 


SURPLUS 





WE solicit your patronage 
and assure careful at- 


tention interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 
Cincinnati, O. 


BUSINESS 
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DBADLOCK ON GUARANTY PLAX 





FOR COTTON BILLS OF LADING. 





Surety Companies May Profit by Lack 
of Agreement Among Bankers 
in the Matter. 





Through private advices to this coun- 
try it is learned that British bankers 
are determined to insist upon nothing 
short of a guarantee by American banks 
in future commitments involving cotton 
bills of lading; that the p’an evolved 
by several of the surety companies for 
guaranteeing the cotton bills was pre- 
sented to them at least in a prelimi- 
nary way, and that there does not seem 
to be any great prospect of securing 
their endorsement of it just now. 

Details concerning the — situation 
abroad are lacking, but it is the opinion 
here that the foreign bankers have 
overlooked the fact that our banks are 
prevented by the Federal banking laws 


from undertaking any form of guar- 
antee. Their attitude may be modi- 
fied somewhat when this fact is un- 


derstood, but it is evident from the ad- 
vices mentioned above that they are 
determined to place the responsibility 
for future cotton bills on the American 
banks. Whether the validation certifi- 
eate to be supplied by some of the 
railroads—an explanation of which ap- 
peared in The Eastern Underwriter of 
July 28—will satisfy the foreign bank- 
ers remains to be seen. 

The fact that the surety companies 
have failed to secure the endorsement 
of their guarantee plan by the bankers 
either here or abroad, does not by any 
means kill the proposition of guaran- 
teeing the cotton bills. Some of the 
underwriters wno are interested in the 
plan are not at all discouraged by the 
recent developments. At a meeting of 
bankers in this city yesterday, it was 
decided that nothing could be gained 
by sending a committee abroad and it 
is understood that the British bankers 
Mso have given up the idea of visiting 
this country to straighten up the cot- 
ton situation. Should the railroad vali- 
dation certificate fail to get the approval 
of the bankers abroad, there will be 
a dead-lock and the question of secur- 
ing advances on drafts carrying cotton 
bills of lading will be one between the 
individual banks and their correspond- 
ents abroad, 

It is this situation that it is thought 
will prove advantageous to the surety 
companies. As intimated in these col- 
umns, some of the companies expect 
to put the guarantee on the market to 
see if a demand cannot be created for 
the indemnity. According!y if no agree- 
ment is reached between the banks on 
the guarantee question, American cotton 
paper carrying a bonding company’s 
guarantee certificate should, it is be- 
lieved, have a distinct advantage over 
drafts negotiated in the old way. In 
short, in their attempt to put out the 
guarantee, the surety companies are 
relying upon the exigencies of the ship- 





“UNDER FULL STEAM.” 


New Departments of Maryland Casual- 
ty Company in Thorough Work- 
ing Order. 





All work in connection with launch- 
ing the new fidelity and surety depart- 
ment of the Maryland Casualty Com- 
pany having been completed, the 
branches are now in complete opera- 
tion. For convenience and efficiency 
‘he department has been divided into 
three sections, i. e. “‘Contract Section, 
which ineludes all contracting bonds of 
every sort, bank depository bonds, lost 
document bonds, internal revenue and 
custom house bonds, license bonds, and 
miscellaneous; Fidelity Section, which 
includes all bonds guaranteeing the 
fidelity and honesty of individuals, 
whether in private employment or pub- 
lie officials; Judicial Section, which in- 
cludes all bonds required by trustees, 
executors, administrators and other 


court fiduciaries or in litigation.” 


ping business, the necessity of the cot- 
ton shippers getting their money with- 
out having to wait until the goods are 
delivered. It is the opinion of under- 
writers that their per bale charge for 
guaranteeing the bills of lading will 
be gladly paid when by so doing the 
shipper can get cash immediately. 

The surety companies are also inter- 
ested in the stand which the comp- 
troller will take on the question of 
a guarantee of paper by banks. As 
stated above, it has always been un- 
derstood that any form of guarantee 
was prohibitive but some thought that 
when covered by a special reserve such 
a guarantee might come within the 
banking laws, and the matter has been 
put up to the comptroller. A decision 
has not been received yet but bankers 
are almost certain that no guarantee 
can be permitted. 





WITH MASSACHUSETTS BONDING. 





Cc. W. Fletcher Resigns as State De- 
partment Official to Become an 
Executive of Company. 





To accept the comptrollership and as- 
sistant treasurership of the Massachu- 
setts Bonding and Insurance Company, 
of Boston, Charles W. Fletcher some 
days ago resigned as deputy commis- 
sioner of the Massachusetts Insurance 
Department, the retirement to become 
effective September 1. 

Speaking of the change “The Stand- 
ard” says: 

“In his new capacity Mr. Fletcher 
will have complete charge of the ac- 
counts and records of the company, and 
he is admirably fitted, both in ability 
and experience, for the work. The Mas- 
sachusetts Bonding has made good prog- 
ress during its three years of operation, 
its statement as of June 30 showing to- 
tal assets of $1,166,694, a cash capital 
of $500,000 and a net surplus of $267,019, 
and this on a greatly depressed market. 
This has been accomplished by the or- 
ganization headed by President T. J. 
Falvey, and Mr. Fletcher 
tute a most forceful addition to the ex- 
ecutive board. * * #* 

“Through long years of valuable ser- 
vice with the Massachusetts and before 
that with the Maine insurance depart- 
ment, Mr. Fletcher has made a national 
reputation for ability, integrity and 
thoroughness, and is recognized as one 
of the most efficient supervising officials 
and examiners in the service of any 
State. 

“Mr. Fletcher’s long experience in de- 
partment work has made him thorough- 
ly familiar with home office accounting 
in all its details, and this knowledge, 
combined with his executive ability, 
means the accounting department of 
Boston’s flourishing fidelity company 
should become a model which other new 
companies and some older ones will do 
well to take as a pattern. He has had 
several tempting offers to leave the 
Massachusetts department: and that he 
has elected to remain in New England 
is pleasing to his many friends.” 





LIABILITY RATES IN NEW YORK. 





Final Conference Upon the Subject 


Held at Hartford Yesterday. 





A conference of executives of liabi'- 
ity insurance writing companies was 
held at Hartford yesterday to finally 
dispose of the New York rate situation. 
It is expected that the new tariffs wil!] 
be ready for distribution within a few 
days. 





Revised Accident Policies About Ready. 





The majority of the companies af- 
fected by the new laws of New York, 
Massachusetts and Minnesota requiring 
the use of certain standard provisions 
in personal accident policies, and the 
submission of proofs of all forms of 
contracts which they purpose writing 
during 1911, have the work well in 
hand. The proofs will be shown the 
State officials before September one as 
the statutes demand. 
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will consti-, 
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BONDS FOR PRIVATE BANKERS. 





Surety Companies Chary About Assum- 
ing Such Risks: Without Full 
Collateral. 





Within a short time the law enacted 
at the latest session of the New York 
Legislation, compelling all private 
benkers in the State to furnish an in- 
demnity bond of $100,000, becomes 
operative and numerous applications to 
issue such contracts are being made to 
the surety companies. 


Unless the bankers are of establish- 
ed reputation the underwriters are re- 
jecting the proposals save where the 
banker puts up approved collateral for 
the full amount of his bond, a condition 
few of the smaller men can comply 
with. 

An annual rate of one per cent. is 
demanded for the indemnity. 

Not Desirable Risks. 

Small private bankers are anything 
but desirable risks for surety compan- 
ies, especially those located along the 
Fast side of New York. It is under- 
stood that the numerous defalcations 
among the latter class is responsible 
for the enactment by the State Legis- 
lature of the present law. 





UP TO FIELD MEN. 





Travelers Calls Attention to Its Contri- 
bution in Campaign for New Acci- 
dent Premiums. 





Though its accident insurance pre- 
miums aggregate four million dollars, 
the Travelers believes that the figure 
should be $10,000,000 and asks its 
agents what their contribution is 
toward the attainment of that figure. 

The Company points out that it has 
contributed in the liberalization of poli- 
cy contracts and increased popularity 
by reason of fair treatment to policy- 
holders. Referring to increased bene- 
fits, it says: 

“We have added two additional bene- 


fits to the dismemberment feature. We 
have increased a third 50 per cent. The 
amount for partial disability has been 
increased 25 per cent. The double in- 
demnity feature has been immensely 
broadened, while crowning all, and in 
itself affected by the broadened scope of 
the double indemnity feature, is that 
accumulative provision whose practical 
application of benefits, splendidly dem- 
onstrated in almost every large accident 
claim that occurs, has established it as 
one of the most essential benefits in 
every up-to-date policy.” 





Rebating in Brooklyn. 





Specific charges of rebating against 
the Brooklyn representatives of several 
surety companies were filed by the man- 
ager in that city of the United States Fi- 
delity & Guaranty Company. The mat- 
ter came before the loca] Surety Under- 
writers Association on Tuesday, and a 
rigid inquiry is promised. Rebating 
and the open payment of commissions 
to lawyers is said to be freely indulged 
in across the river, the representative 
of the largest company being named as 
the chief offender. 





As managers for Washington and 
Oregon the Empire State Surety Com- 
pany has appointed the Eugene Church 
Company, of Tacoma, Wash. 





A charter for the Andrew Jackson In- 
surance Company is sought from the 
Georgia Secretary of State. 
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PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


BROOKLYN 














+. TWO HUNDRED AND FIRS T YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


| FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle] Street, Chicago 


Pacific Department: 
SANSOME*AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 











BRITISH AMERICA 


ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 
$1,556,740. +4 
654,302.33 


Assets adekee 

Surplus in U.8.... .. 

HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 


W. B. MEIKLE, Gen. Mer. 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GCO., of Onle 





100 WILLIAM STREET - - - - 





New York 
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SPECIAL TALKS WITH LOCAL AGENTS 





Special agents and others 


Why who come in_ contact 
Special with the great army of 
Talks? casualty agents often 
remark upon the hope- 

less ignorance of the business displayed 
by some of the men in the field. The 


home offices of the companies too con- 
tain abundant testimony on this subject 
and it is one of the greatest problems 
of the business, how to get 10 horse 
power men to assume 90 horse power 
responsibilities. 

In these times there is no excuse for 
an agent long remaining ignorant of de- 
velopments and practices in the _ busi- 
ness. Thousands of dollars are spent 
annually by the companies in literature 
and in other ways for the purpose of 
Informing the man in the field. Nearly 
all of the important casualty companies 
now publish papers of their own which 


are devoted almost wholly to giving 
helpful information. The live insurance 
journals early recognized the needs of 
the agents in this respect, and these 


devote considerable space to the latest 
developments in the business, sugges- 
tions for business getting and special 
talks of a helpful nature. 

Casualty insurance to-day needs men 
of more than mere average intelligence 
and ability; it needs men who are able 
to keep abreast of the rapid develop- 
ments which are constantly taking 
place and who have the to carry 
their mission of casualty insurance into 
the high places of the ss world. 

© . 


ability 
busine 


A manager of a casualty 


Cultivating company in a large city 
Residence of one of the western 
Burglary. states said recently that 

there was no residence 


burglary business out his way and that 


he never both 


! red cultivating it. Giving 

Ine consideration to his observation as 
coming from a man who in touch 
ith his territory, doubtless any ex- 
rienced burglary underwriter would 
disagree with him. It isn’t so very many 
years ago that this same opinion was 


heard in the East. Our western friend 
has not yet come to appreciate the im- 
portance of the principle of intensive 
cultivation. Volume is made up of 
many insignificant units, and occasional] 
policies in different lines of casualty in- 
surance will net the agent as much 
money as an equal number all in his 
favorite branch. From a scattered and 
apparently limited field, residence 
burglary business has developed from 
small beginnings to be one of the im- 
portant branches of casualty insurance. 


There are a lot of indus- 


Business’ trial disability men who 
that have not yet learned 
Doesn’t Pay. that it doesn’t pay to 
misrepresent. There is 


a big ethical side to this question which 
t would be a waste of time to preach 

to many, but it is a hopeless case, in- 
1, that won’t surrender to self-inter- 


+@ad, 


est 
Misrepresentation doesn’t pay because 
it always comes home to roost and the 


iltimate loss is sure to exceed the orig- 
inal gain many times. A little thoucht- 
less subterfuge concerning a policy be- 
comes somthing very different when it 
is the 


asis of a claim. The agent’s per- 
siflage is not likely to be honored at 
tne home office and he makes for him- 


self an opposing force that will be alive 
and doing damage when his best “paid 
laims” are forgotten. 

There are- plenty of people trving to 
get more than their money’s worth 
of the companies and it is unfortunate 
tnat the agents should pe instrumental 
in adding to the number of others whose 


out 


claims are founded on conviction in- 
stead of bluff. This fault is by no 
means limited to industrial disability 


solicitors but it seems to be particularly 
prevalent 
this line of 
that very 


r granted 


among robably be- 
appeals to 
takes things 
the claims of 


them, 
canse insurances 
, 

‘lase 


largely 


a 
fo accepts 


and 


the agent at their face value because 


it is infiniteiy easier than trying to com- 
prehend the sense of the policy con- 
tract. 


s s . 
Competition in personal 
Playing business has brought an 
up the endless variety of 
“Frills.” “frills” to policy forms 
which are of doubtful 
value as increased indemnity for the 
assured. They serve their purpose 


however, in making the work of com- 
petitors doubly hard, for they must of- 
fer some novelty equally attractive, or 
show up the supposed advantage as 
rather far-fetched. 

A broadening in the indemnity offered 
is a fine thing and has been the means 
of developing the business to its presem 
proportions, but the advent of pseudo 
benefits only befogs the issue and makes 
it increasingly difficult for the average 
man to tell which is the most desirably 
policy. In the business they are recog- 
nized as nothing more than a selling 
device; but out in the field, they are 
played up out of all proportion to their 
importance. 

When up against competition of this 
kind,the agent needs to get back to first 
principles as it were. No matter how 
many “frills” may decorate a policy, 
the fundamental considerations are the 
death benefits and the weekly indemnity. 
The claims paid by the companies show 
that these two things constitute almost 
the entire volume. It isn’t the little gar- 
nishments that make a meal. They 
please the eye for a moment or give 
zest to a fleeting relish but the thing 


that sustains us through the day is 
the “meat,” the main “proposition.” 
* * 
The selling liability in- 
Be surance is a _ profession 
a and success can only 
Specialist. be attained by careful 


study both of the policies 
and of the industries to which they are 
to be applied, and never was a thorough 
knowledge of contracts and conditions 
more necessary than at the present mo- 
ment, says the Travelers Record. The 
physician, the lawyer, the teacher, en- 
ters into his profession with the inten- 
tion of continuing in it through life. 
The same is reauired of the liability 
agent. He must, if he would succeed, 
hecome a specialist in that line of in-| 
surance, study his business, grow up| 
with it day by day, keep up with the | 
changes of policies and industrial con-| 
ditions, and he actively and persistent- | 
ly employed in its practical application. 
Like other professional men he must 
build for the future. He must imbue 
himself with the idea that it is neces- 
sary for him to learn all there is to} 
know in his special line of business. He 
must build up his clientele. He must} 
make it clear to them that he knows | 
his business: that he understands their 
wants: that he knows how to apply the 
remedy to each situation. He must seek 
for a reputation like a lawyer or a doc- 
tor in order to have it said of him 
when the subject of his profession is | 
broached. Mr. ——— of the Travelers | 
is the man for you to see. 





A man who does not un- 
derstand his policies 
thoroughly and_ study 
also into the particular 
tusiness to which he is going to apply 
them, loses a good many tricks in the 
game. He has done all the work neces- 
sary to give him the whole risk but 
from lack of information is likely to let 
part of what is under his hand slip by 
him. He is like the inexperienced | 
bridge whist player: luck may help him 
from time to time, but in each hand he 
will lose some tricks because he 
doesn’t know. The man who wins out 
does know. He takes all that oppor- 
tunity offers, and by applying his know- 
ledge makes a point here, two or three 
points there. In the long pull he will | 
come out far ahead.—Travelers Record. | 


Complete 
Coverage. 





Big, perfectly organized in effectiveness of salesmanship 


Leaders businesses, are always re- 
and cruiting agencies for the 
Trailers. army of imitators that is 


sure to swing in behind 
a great success. It is one of the. most 
disturbing problems of large corpora- 
tions, how to hold men who have been 
trained in their methods against the 
temptations held out by the “trailers.” 
It is a weakness of human nature to 
want to let some one else set the pace, 
lead the way, and if we can stea’ the 
other fellow’s knowledge, why it’s lots 
easier than having the experience our- 
selves. 

The National Cash Register Co. has 
for years been drawn upon for selling 
material for other businesses the world 
over, and has maintained an expensive 
school with which to do it. The Inter- 


national Correspondence School of 
Scranton has probably educated more 
raw recruits into salesmanship than 


any other organization in the world. 
Men who have made successes with 
these and simi'ar institutions are in 


demand everywhere. It isn’t because 
they have a monopoly of selling secrets. 
The greatest sel'ing campaigns that 
were ever conducted had as their basis 


two things—preparation and _persis- 
tance. 
This would be a great world if we 


could shake off the disposition to copy 
and rollow su't. Every man would have 
initiative along his individual lines and 
each would be a leader of some degree. 
other veople’s experience and advice 
may be helpful, but it can not compare 


the motive power that we generate with 
in ourselves. Stimulant taken jp 
through the mouth is apt to steal away 
the brains, likewise energy that is bor- 
rowed is apt to kill the fountain spring 
of initiative. 





Stands the Test. 





From data appearing in the latest re- 
port of the Massachusetts Insurance De 
partment, the United States Casualty 
Company, of this city ,presents a series 
of tab'es setting forth the record of 
the liability insurance writing compa- 
nies. In each of these the United States 
Casualty makes a creditable showing, 
justifying the contention of its manage 
ment that it renders “high-grade 
service” to its clients. 





It is not anticipated that casualty in- 
surance will be taken up by the new 
Commercial Life and Casualty, of Sa- 


vannah, Ga., before the first of the new 
year, the purpose being to develop 


the life department first. 





The Alabama Fidelity & Casualty 
Montgomery, Ala., has complied fully 
with the department’s order requiring a 
company to have a license before selling 
stock in the State. 


of 


As its general agents for Indiana, the 
Casualty Company of America, has ap 
pointed Walker and Claypool, of In- 
dianapolis. 








T. J. FALVEY, President 





New 
BALLARD 


Newark, N 


INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
INGE Home Office, BOSTON, MASS. 


JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 


JOHN T. BURKETT, Secretary 





York Office, 27 Pine St. 
McCALL, Resident Vice-President 
. J. Office, 707-708 Firemen’s Building 








Plate Glass, Steam Boiler, Fly Wheel, 


Liability 
enced OFFI 


ROBERT J. HILLAS, Vice President and Sec, 
FRANK E. LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 1°" CEDAR ST., NEW YORH CITY. 


0 RETAILS OEE ERIN $ 9,598,924.02 
Capital and Surplus................ 3,564,229.90 
Lesses paid te January 1, 1910.... 31,395,063.21 


This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


@eliective, Elevator and Genera! Liability ; Personal Aecident, Health, Physicians’ 


GEORGE F. SEWARD, President 


Employers. Public, Teams, Workmen's 


CERS...... 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 








ACCIDENT -- - - 


AUTHORIZED CAPITAL - 





LIABILITY 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 


LIBERAL CONTRACTS TO AGENTS 


- - - - BOILER 


= ONE MILLION DOLLARS 

















= SS ce 









“2a £ 


oy U2 





Ay 








August 4, 1910. 


THE EASTERN UNDERWRITER 








LIABILITY INSURANCE ‘IN ENGLAND 





(From the “Insurance Spectator” of London.) 





The following particulars relating to 


the results of employers’ liability in- 
surance during 1909 will no doubt be 
of considerable interest. It is said, but 
perhaps With too pessimistic a view, 
that, taking this department of the 
business as a whole, the actual result, 
on the experience of the offices in bulk, 
shows a net profit of .02 per cent. It 
cannot be gainsaid that while a few of 
the companies—probably the most con- 


gervative in their selection—have suc- 
ceeded in making a small profit, the 
majority have found the _ business 
hitherto of a disappointingly unprofit- 
able nature. A general revisal of the 
rates is certain, and a large number of 
risks which experience has proved un- 
desirable will be promptly blacklisted. 
Classification of risks has during the 
exp rimental stage been practically im- 
possible, but certain classes of business 
have achieved an unenviable notoriety, 
and these risks, when the renewals fall 
due, will be extremely difficult to place. 


The newer offices, to whom new busi- 
ness is an absolute necessity, will have 
no lack of proposals but disaster inev- 

Earned 

Prem’s 
Commercial Union.......... £207,014 
RR alias ax vies reer 69,911 
eI cad sais eh na hew aia ear 63,407 
Secttigh WEIR. sisksciacoaces 30,900 
DOE vccctecaucda wee taneus 27,867 
eS OD A ee 17,498 
a 2S Seer te er 17,078 
enteee (acess ah daweveveswes 16,189 
Bee. casueasaeys eae sabune 15,377 
Di. Ti Oe Gace vrescesiaesvvns 2,046 


Decrease in reserves. 


‘HOW BOILER RATES ARE FIXED. 





Ratio and Expense Charge Chief 
Factors in Determining the 
Tariffs. 


Loss 


es for insuring steam boilers, ac- 
cording to the Maryland Casualty Com- 
pany’s “Budget,” are based upon “two 
separate estimates of expense, the loss 
und the inspection charges. The 
timate, that of the probability of 

ex ion, is figured on the explosion 
experience of the particular industry to 
which the risk under consideration be- 


he inspection expense varies great- 
} pending upon the character of the 
ss, the boiler equipment, the 








er of risi sured in the locality, 
and the accessibility of the place. 

many plants, the nature of the 
i stry will permit a discontinuance 
of 1 supply of power only on Sundays 
and holidays, and as there is often in 
such cases no reserve equipment, no al- 
ternate set of boilers to supply steam, 
the inspector must be at the plant on 
the days when the boilers are cold— 
Sundays and holidays. This not seldom 
means the expenditure of much of the 
inspector’s time, and of a relatively 
large outlay in train fares, for the in- 


8] or has to plan his work to take in 
the greatest number of boilers in the 
hortest time. The bulk of his work in 
comparatively distant sections may be 
81 that, in spite of all possible plan- 


Lit and fore-thought, when the day 
comes for inspecting the plant that can 
only be inspected on a certain few days 
year, he finds himself miles away 


from the boilers. 
he number of risks insured in a 
neighborhood, and the train service to 


and from that neighborhood, have a di- 
rect bearing wpon the rate, for these 
factors are important in figuring in- 
spection expense. The least desirable 
Situation is when a policy covers but a 
few boilers in a remote plant, where 
only one train stops a day. In such 
cases the inspection uses up practically 
two days of the inspector’s time, plus 
train fare and living expenses, a total 
expenditure that, multiplied by four, 
leaves little or nothing of the annual 
premium. 

“Boiler inspection expense averages 





itably awaits any office which is not 
now most careful in the business if 
accepts. Experience is the only safe 
and reliable guide, and in this depart- 
ment of insurance experimenting with- 
out expert knowledge must be suicidal 
Only the most vigilant scrutiny, and 
the abolition of rate-cutting for the 
sake of securing business, can produce 
any profit; and unless a company can 
secure fair and adequate rates, it is 
better to allow the business to pass 
by. The incongruities in some of the 
rates quoted during the past year are 
almost unbelievable; for one particular 
risk the rates quoted by various offices 
varied from 10s. to 35s. per cent., and 
even more extraordinary differences 
have been reported. If a combination 
of offices—an insurance entente cordiale 
—were ever required, now is indeed the 
time, and the non-tariff companies 
would do well to seriously consider the 
tackling of the problem with a united 
front. 

An analysis of a few of the compa- 





nies’ accounts as far as available is 

given in the following table. 
—_— —_U laims— Ex. of man- Trading 
Paid Inc. im Reserves agement Surplus 
£113,518 £13,111 £39,403 £12,170 
21,785 8,475 17,818 13,442 
44,228 *1,482 14,852 71,502 
18,611 1,285 7,587 7847 
13,180 2,131 3,654 4,860 
7,297 1,992 2,194 3,573 
4,870 1,121 3,784 5,114 
7,678 1,531 3,924 826 
5,774 1,285 3,782 2,577 
520 25 1,285 710 


+Trading deficit. 


from thirty to thirty-four per cent. of 
the total annual Boiler premiums, but 
this average, necessary as it is in figur- 
ing the result of the year’s underwrit- 
ing, is practically without value in 
making the individual rate, for the in- 
spection expense on the risk may be so 
much lower, or higher, 
age, that the rate generally charged on 
similar risks is not applicable, and a 
special rate must be made. 

“Evidently, it is as much to the in- 
terest of assured as to the advantage 
of the agent and the Company to have 
many Maryland boiler policies in the 
ueighborhood, so that the cost of mak- 
img inspections in that neighborhood 
may be spread over so many policies 
that lower rates will be justified.. Or, 
put another way, a company writing 
isolated risks at the same rate allowed 
on city boilers of the same class, can 
justly be accused either of inex- 
perience, a very dangerous thing in 
boiler underwriting or of a worse thing, 
a cool intent to skimp on inspections.” 





NOT INSURABLE. 

Surety Companies Decline to Bond 
Youthful Bank Clerks Holding 
Broad Powers. 

Erwin J. Wider, the 
of the Russo-Chinese Bank agency in 
this city, whose recent embezzlement 
of over $600,000 of securities from the 
vault of the institution created a great 
stir in financial circles, was not bonded. 
Had application for such protection 
been made to any of the surety com- 
panies it is highly improbable that the 
defalcation would have taken place, 
the conditions demanded by the under- 
writers as a condition precedent to the 
granting of indemnity being such as to 
reduce to a minimum the opportunity 

for speculation. 

Although in receipt of a nominal 
salary young Wider held broad 
powers from his employers, making 
comparatively easy his plan of theft. 

If branch managers of foreign banks 


youthful cashier 


are bonded the protection is furnished | 


by home institutions, the American 


surety companies having no such risks | 


upon their books. 





than the aver-| 


New Jersey Agency ascii: 





American 


Newton; 
town. 


Mrs. B. B. Young, 


Casualty.—J. A. Clar 
Orange; J. Maller Dover; J. BE. Whitney” 
Hacketts- 
Equitable Accident.—C. S. Kot- 
arsai, Jersey City. Fidelity & Casualty. 


—H. L. Avrams, Westfield; J. Palmer 


Bourke, Newark. 
Emanuel & Co., 


National 


J. J. McAviney, Harrison. 
J. C. Langyan, Paterson, 


—wW. S. Barton, Bayonne. 
Herman Reid, Atlantic City. 


Surety.— 
Long Branch. New 
Amsterdam.—S. B. Brewster, Newark; 
North Amer- 
ican Accident—J. D. Tiffany, Newark; 
Henry M. 
Boemler, Hackensack. Ocean Accident. 
Travelers.— 





KIMBALL C. ATWOOD, President, 
290-292 Groadway, New York. 
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The Employers’ Liability — 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 


AGENCY CORRESPONDENCE 
SOLICITED 














Place 





Address Agency Department 


INSURANCE BROKERS! 
your SURE 
business in the 
CAPITAL, $500,000 


Business producers not now under contract wanted for open territory 


The Empire State Surety Company 
84 WILLIAM STREET, 


rY and CASUALTY 


‘EMPIRE ” 


NEW YORK 








THE 


Write and get our proposition for Age 


WORTH INVESTIGATING 


BIG OPPORTUNITIES FOR AGENTS IN WRITING 
COMMERCIAL and INDUS STRIAL 
Health and Accident Insurance 


nts and Spee 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State E. O. BURGAN 
for Protection to Policyholders Manager 


al Representatives on salary or commission basis 








Local Fire and Life Agents can 
from the start. We have 
Write to-day for particulars to 


FEDERAL CASUALTY CO., 
Assets, $255,424.83 


MON EY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


earry this 
some Choice Openings i: 


PETER PATTERSON, Secretary 


line and will find it a mor 


New York a: 


ey-maker 
] New Jersey. 


- - DETROIT, MICHIGAN 
Surplus, $224,006.23 








Home Office, 


DANI&L D. WHITNEY, Vice-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 


Chartered 1874 


ATE GLASS 
PLATES cioerr, POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


President 
ALONZO G. BROOKS, Asst See. 
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CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 


For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 








Any successful Life Insurance solicitor, having 


an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 








New York New Jersey Pennsylvania New England 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, Sup’t of Agencies 


Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. No overhead writing. 


All losses adjusted and paid by us. Five special agents. 











| 
| 





4y 


STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 
Ap- 





the limit for a man with similar qualifications. 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








A GIANT » ™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 








WE HANDLE ALL LINES 


LIFE | | FIRE 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACENTS 
A Live Office—Managed by 


Experienced Insurance Men 


10 WALL S’TREET 
NEW YORK 





CASUALTY) 


dacenencncrhocnss wanted = a _ SURETY | | 





Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 


Assets - - 


Reserve - - 
Capital - - $300,000 00 


SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 

















